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Sees Chevrolet’s 
"29 Output 100,000 


In Canadian Plant 


Montreal, Jan. 24. — Canada is 
getting into the big production 
class as far as automobiles are 
concerned, it is pointed out by 
Ross Mackinnon, general sales 
manager of the Chevrolet Motor 
Company of Canada, who is in 
Montreal for the motor show and 
for the Chevrolet convention held 
in the Princess Theater yesterday, 
and attended by 300 members of 
the Quebec, Eastern Ontario and 
Maritime Dealers’ organization. A 
luncheon was held in the Mount 
Royal Hotel at noon. 


Chevrolet's 1929 output is expected 
to be something in the neighborhood | 
of 100,000 cars, four times as much 
Other 





as it was three years ago. 
manufacturers will bring total pro-| 
duction up somewhere in the neigh- 
borhood of 300,000, Mr. Mackinnon 
thinks. 

Already the Dominion is second in| 
the number of cars per 100 of the} 
population, with the figure standing | 
at something like 11.3, stated the/| 
Chevrolet sales manager. It is prob- | 
able, he said, that final figures for | 
1928 will show Canada as the second | 
largest automobile producer in the) 
world, with an output for last year 
of about 250,000 cars. 

Mr. Mackinnon reports that the 
new Chevrolet Six has received a 
welcome even more enthusiastic 
than was expected, and that enough 
ons are. on. .hati* to keep the 

Wa ana” + 


teepilia ° working 

at capacity for some time. = 
“Chevrolet Across Canada,” an 
educational motion picture, which | 
Was specially taken for the Chev-| 








Goodrich Silver Fleet Starts National Tour 
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4 pe 


(Photo International Newsree!.) 


WITH A SEND-OFF from Mayor Walker, the great silver automobile fleet of the B. F. Goodrich Rubber 
Company set out from City Hall, New York, on Wednesday on a countrywide tour of the United States. 
The fleet will make practical observations on the effect of the many kinds of roads on the company’s 
tires. The fleet is composed of fifteen different popular makes of cars, including one service truck that 


will carry supplies. 





Offers Drivers for 


Chevrolet . Deliveries 


Kansas City, Jan. 24—The new 


rolet Motor Company of Canada,| Chevrolet assembly plant here is 


was shown at the convention in the| 
Princess Theater. This film was! 


designed not only to show the many | ‘Ties to Kansas City. 


and varied ways in which Chevrolet | 


bringing a variety of new indus- 


Included in 


this list is the Reliable Drivers’ 


is giving service in Canada but to| Corporation, which has opened a 


“sell” the dealer organization on 
the vast resources and opportuni- 
ties in Canada and give some idea | 
of the many beauty spots of nature 
_ exist throughout the Domin- 
on. 


FRANKLIN ORDERS TOP 
YEAR AGO BY 60%| 


Syracuse, N. Y., Jan. 24.—Follow-| 
ing the introduction of the new line} 
of 1929 Franklins on three different | 
chassis at radically lower prices, the 
Franklin Automobile Company re- 
ports retail orders throughout the} 
country as running 60 per cent. 
ahead of a year ago, while dealers’ | 
orders already on hand will absorb 
all cars the factory can produce dur- | 
ing January, February and March. 

With a night shift in operation in| 
several departments, 50 cars are} 
coming off the assembly line daily | 
and the production department is| 
building up to a 70-car daily sched- | 
ule. 


temporarily will be 


cars to return the drivers. 


| branch near the assembly plant. 


The company expects to employ 


L. Ackerman, man- 


GET CAR MAKERS’ ORDERS | 
es 


ceptionally large volume of specifi- | 


Youngstown, O., Jan. 24——An ex- 


cations is coming to makers of full | 


WHITE PRINCE SALES | finished sheets, with other grades| 


n strong demand 


AT N. Y. SHOW $310,000 | Mn J 


| market for first quarter require- | 


also. 
are 


Larger | 
in the} 


| 


interests 


St. Louis, Jan. 24—Helm Walker,| ments, and mills are swamped with | 
vice-president in charge of sales for | orders. Prices continue at 2.85 cents | 


the Windsor White Prince, 


an-| 2 pound for black sheets, 2.10 cents | 


nounces that the total volume of| Dlue annealed, 3.36 cents for gal-| 
sales made by his company at the| V@nized and 4.10 cents for full fin- 


recent New York National Automo-| * 


bile show exceeded three hundred | 
and ten thousand dollars. | 

“This achievement,” said Mr.| 
Walker, “is perhaps the record of | 
the show, and we have the signed 
orders to back up our claim. 


PACKARD SHIPMENTS LAST 
YEAR TOTALED 49,700 
New York, Jan. 24—The Packard 


total shipments for the year were 
49,700, exceeding by more than 
10,000 those for 1927, the next larg- 





est year in the company’s history. ‘to fill their orders. 


DELIVERIES BEING MADE 


of training men at the new Chevro- 
let Motor Company’s assembly plant 
is moving forward steadily now. As 
fast as one group is trained addi- 
tional 
| Dealers here are now obtaining 
Motor Car Company reports that! their 
plant, but due to the curtailed pro- 
duction tney are unable to obtain 
enough of the new Chevrolet sixes 


shed. 


| 


— | 
| 


AT K. C. CHEVROLET PLANT 
Kansas City, Jan. 24.—The work 


men are placed at work. 


cars through the assembly 








| P 
|}man said. 


| 


YOUNGSTOWN STEEL MILLS. 


N. A.C. C. Traffic Committee Urges 


The cars are piloted by uniformed college graduates. Above photograph shows the 
large crowd outside the New York City Hall, with the first car of the fleet starting off for its trip. 











Cuyahoga county. 


“We will ship a solid trainload | 


“We are shipping three automo- | 


the entire month of January pre- 
viously. 


DRIVERS’ LICENSE BILL 


GETS BACKING IN OHIO 


Columbus, O., Jan. 24 (U. T. P. 
S.).—A drivers’ license bill, backed 
by fifty-three state organizations, 
among which are the Ohio State 
Automobile Association, with which 
are affiliated eighty-six automobile 
clubs, has been introduced in the 
Ohio Legislature by Representative 
H. C. E. Howe of Holmes county. 

The bill requires that all drivers 
of motor vehicles have a driver’s 
license. The fee in each case is 25 
cents. 


DOEHLER DIE CASTINGS 
WILL ADD FLOOR SPACE 


Toledo, Jan. 24.—The Doehler Die | 
Castings Company will add 10,000 | 
square feet of floor space at once| 


taxed to capacity by orders. 
adding 15,000 square feet has just 


is being planned after the 10,000) sible for all production under F. 


i square feet is added ) Ayers, works manager. 


Cleveland, Jan. 24.—Operations at | 
| the Peerless Motor Car Company 
plant are averaging between sixty | 
; s | and seventy cars a day, according to 
| 150 men to deliver drive-away or- the announcement of L. R. German, | 
| ders for the 600 Chevrolet dealers | president. 
| located within a 300-mile radius of| ranked seventh among dealers of | 
| Kansas City. 
ager of the branch here, says the 
men taking new cars to dealers| of autos to Boston today and expect | 
returned to| to make similar shipments late this 
Kansas City through arrangements| month and early in February to 
with the bus lines operating out| Chicago and the West Coast,” Ger- 
of here, but later the company will 
operate its own business, a bus being | 
sent along with a “train” of new | biles to a car, so today’s shipment 
: Deliv- | will call for thirty freight cars. Al- 
eries will be routed so that the| ready this month we have shipped 
driver crews from several towns can|700 automobiles, more, I believe, 


be picked up by the bus on the/than Peerless ever has shipped in 
return trip. 


In December Peerless 





A unit | been 





___ Bridging of Streets as City Plan 


PEERLESS OUTPUT 60 TO 70| New York, Jan. 24—AdlVorating 
AUTOMOBILES A DAY) ‘ 


bridging of streets at busy 
intersections as a matter of gen- 
eral aid to traffic, the street 
traffic committee of the National 
Automobile Chamber of Com- 
merce in 1ts monthly bulletin, is- 


sued today, holds that improve- 
ments of this sort should be re- 
garded as part of the regular 
city plan rather than as a levy 
on abutting property owners. 


Specific examples of such over- 
| passes pouilt by general financing 
| are reported in St. Louis, Los An- 


| geles, Chicago, Detroit and New} 
York. | 
Progress in accident prevention 


is indicated in several of the large 
cities of the country by the motor 
fatality figures for the 
months. 


Pittsburgh has the best compara- | 
tive record with 170 fatalities this | declines (in 
year, compared with 209 a year ago.) 
New York, for the first time, had 
its mootr fatalities, | 
De- | 
troit registered a decrease from od 


a decline in 
dropping «from 1,095 to 1,071. 
to 351. San Francisco from 
to 135. 


Though Boston fatalities 


| Everything Ready 
For Chicago Show 
Opening Tomorrow 


Chicago, Jan. 24—When the 
Coliseurs doors swing open at 2 
o'clock next Saturday afternoon 
for Chicago’s twenty-ninth annual 
national automobile show, forty- 
three different makes of motor 
cars, more than 150 accessory and 
fifty shop equipment exhibits will 
be on view. 

The Chicago show long has been 
regarded as the most important mo- 


tor car exhibit held annually in 
America. Because of its central lo- 
cation, manufacturers and dealers 
from all sections foregather in this 
city to review the latest offerings 
| in cars and equipment. Visitors come 





| submitted by 
| Samuel A. Miles that called for the 
|expenditure of more than $90,000. 
| The embellishments have been pre- 
|pared and installed by Sam Asch, 
| veteran scenic artist. 





twelve 


same months in 1927) 
as 
compared with $354,241,575; Sep- 
tember, $267,261,008, compared with 
$296,607,719; 
compared with $296,172,437; Novem- 

| ber, 
in- | $313,281,775, and December, $251,- 


not only from the Middle West but 
from the South, Southwest and the 
Pacific Coast as well. 


From a decorative standpoint, the 


exposition this year will be the most 
ornate in the twenty-nine years of 
its history. 
bile Chamber of Commerce, 
under whose auspices the show is 


The National Automo- 
Inc., 


held annually, approved a scheme 
General Manager 


The huge Coliseum has _ been 


|transformed into palatial ballrom. 


The brightness of daylight will il- 
luminate the show by an original 
scheme. Permanent lighting fixtures 
will be used in the array of effects 
and will represent an investment of 
$15,000. Three huge ee ae 
been imported from Czecho-Slova- 
kia, famous “for--its-glassware, to 
carry out the lighting creations. They 
weigh two tons each and measure 
15 feet in height and 6 feet in diam- 
eter. Each fixture contains 4,600 


crystals, and the illumination comes 
from 100 powerful lights set on the 
inside. The lights will be changed 
|in color intermittently. 


Building Permits 


In Slight Decline 


New York, Jan. 24.—Building 
permits issued last December 
showed a decline of 11 per cent. 
from corresponding totals of that 
month in 1927, according to re- 
ports received by S. W. Straus & 
Co. from 540 cities and towns. 
This followed a series of monthly 
comparison with the 
which were 
$316,004,086, 


follows: August, 


October, $293,006,602, 


$268,373,574, compared with 


creased by two in 1928, a total of 133 | 036,904, compared with $281,810,565. 


for this city’s record compares very | 


Previously in the year, building 


favorably with all of the other large | conditions, as measured by the index 
cities of the country. Boston has; of permits, were on the upgrade. 
the lowest fatality total of the; Thus the year was brought to a 


twelve largest cities, although 
ranks seventh in point of size. 


OTIS STEEL TO INCREASE 


New York, Jan, 24.—The 


AUTOCAR NAMES TAYLOR 
ASSISTANT WORKS CHIEF 


} 

| 1927, 
Otis | December, 1928, $251,036,904. 
Steel Company has awarded con-| io , 
tracts for enlarging the capacity of | 
its automobile sheet warehouse. The | 
company will also add another cold | 
roll mill for automobile body sheets. | 


it| close with a total loss from 1927 of 
|only 3 per cent. The reports for the 


comparable cities were: Year 
$3,927,901,236; 1928, $3,807,173,- 
1927, $281,810,565; 


FRANKLIN TURNING OUT 


50 CARS DAILY; SET FOR 70 


Syracuse, N. Y., Jan. 24.—Follow- 


|ing introduction of the new line of 
1929 Franklin at lower prices, the 


Ardmore, Pa., Jan. 24.—William | Franklin Automobile Company is 
to the Toledo plant which is being| Taylor of 17 Chatham Road has| operating a night shift in several 


appointed assistant 


works | departments, 


and fifty cars are 


manager of the Autocar plant. This coming off the assembly line daily. 
been completed and a third addition | position makes him directly respon- | Production department is building 





W.\up to a seventy-car daily schedule 
\for the spring. 
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fifth annual meeting in Detroit, be- 
ginning the third Monday in Sep- 
tember, 1929. Every truck chassis 
manufacturer is being invited to 
send officials in charge of equipping 
their chassis with bodies and equip- 
ment, also representatives from their 
sales division, to discuss in round- 
table conference, with the body and 
equipment manufacturers and dis- 
tributors, the problems confronting 
them in their effort to make their 
chassis proper vocational units. 
The members of the association 
believe this will accomplish two 


yp Rag th. re-| things: First and foremost, it will 
ported an 80 per cent. increase in | Convince the chassis manufactur- 
the membership since the previous | €"S, Who attend the meeting of the 
meeting in September, 1928. It was| fact that Equipment for —- 
also reported that a great many | Trucks, Inc., is organized ye 
more concerns have pledged them- | 2d co-operate with oe chassis 
selves to join the association within | ™anufacturers, and, secondly, to as- 
the next few weeks. | sist the association in its effort to 

A great step forward was passed aid the equipment distributors in 
by the members, and the committee | their effort toward vocational sell- 
on sectional divisions has begun to | '8- 
arrange to hold meetings in thirty of 
the larger cities of the country with- 
in the next sixty days. This marks} APPOINTS WHOLESALE CHIEF 
the beginning of the association's; Newark, N. J. Jan. 24—J. L. 
aims to aid the equipment industry | Lawrence of the Lawrence Motor 


in its local and sectional problems. : 
Local chairmen have been appoint- | Car Company, local Auburn distrib- 


ed and these men will act as an ex-|utor at 390 Halsey St., announces 
ecutive committee to advise the|the appointment of V. S. Richard- 
board of directors of their problems|son as wholesale manager. Mr. 
so that the national organization | Richardson is a veteran of the in- 


Truck Equipment 
Association Has 
Membership Gain 


Cleveland, Jan. 24.—The Equip- 
ment for Motor Trucks, Inc., held 
its recent meeting at the Winton 
Hotel here and manufacturers and 
distributors of bodies and equip- 
ment from all parts of the coun- 








| LAWRENCE MOTOR CAR CO. 






can aid in the sectional effort. 
The members voted to hold their 








Schrader goes on the 
radio show 


VER since _ pneu- 
matic tires were 
invented, Schrader 
products have “con- 
trolled the air.” And 
now Schrader “goes on 
the air’—to broadcast 
the importance of 
proper tire inflation! 
The motoring public 
will be told how to get 
full mileage from their 
tires. How Schrader 
products help them to 
maintain proper press- 
ures. Garage owners, 
service station opera- 
tors and dealers will get 
practical and useful 
service suggestions. 


A. SCHRADER’S 








TIRE VALVES 
New York WEAF 9:30—10.00 
Bosten WEEI 9:30—10:00 
Hartford WTIGC 9 9:30—10:00 
Providence WJAR 9:30—10:00 
Worcester WTAG 9:30—10:00 
Portland, Me. WCSH 9:30—10.00 
Philadelphia WLIT 9:30—10:00 
Washington WRC 9:30—10:00 





Gus onl L oule 


. 4 
irene j fae 





hear Gus and Louie and 
the Schradertown Band Every Friday Night! 


Makers of Pneumatic Valves Since 1646 


STATIONS 


Schrader | 
| 


|dustry and is well known through- 
lout New Jersey trade circles. 








air with a brand-new 


The Schradertown 
Band—one of the finest 
brass bands ever to go | 
on the air—will supply | 
the music. And Gus 
and Louie, the Garage 
Comedians, will supply | 
the humor. So tune in 


| 
tonight, and every Fri- 1| 


| 


day night thereafter. 





See the list of stations | : 
|G. M. DENIES PURCHASE . 


below. And then, after |, 
you have heard the first 
program or two, give us 
your opinion. We think 
we're going to have one 
of the finest and most 
entertaining: shows on 
the air, and we want to 
know if you agree. 


SON, Inc., Brooklyn 


TIRE GAUGES 








Schenectady wey 9:30—10:00 
Buffalo WGR = 9:30—10:00 
Pittsburgh WCAE 3 9:30—10:00 
Detroit ww 9:30—10:00 | 
St. Leais KSD = 8:306— 9:00 ! 
Omaha WOW 8:30— 9:00 
Kansas City WDAF 8:30— 9:00 | 
Davenport WOC  8:30— 9:09 











Big Whippet Sales 
In Wayne County 


Detroit, Jan. 24.—The types did 
Willys-Overland an injustice in 
Automotive Daily News for Jan- 
uary 10 in connection with the 
publication of tabulation of Wayne 
county passenger car registrations 
for December, 1928, in comparison 
with December, 1927. 

Through inadvertance, the Whip- 
pet figures for the month were 
omitted from the table. Whippet 
stood fourth in the list in Decem- 
ber, with a total of 214 cars, com- 
pared with seventeen in December, 
1927. This figure, added to thirty- 





five Willys-Knights, gave Willys- 
Overland a total for December,) 
1928, of 249 cars, compared with a/| 
total of thirty-three for December, 
1927. On a percentage basis, this 
was the outstanding performance 
for the month, when all the figures 
are considered. 


CITROEN REPORT SHOWS 
BIG VOLUME IN 1928 


Washington, Jan. 24—The ordi- 
nary meeting of the shareholders 
in the Societe Andre Citroen was 
held December 28, at which time 
the gross profits for the six months’ 
period from January 1 to June 30, 
1928, totaled 121,989,623 francs, as 
compared with 127,988,612 francs 
for all of 1927, according to a re- 
port from Paris to the Automotive | 
Division of the Department of Com-} 
merce. 

The board of directors stated that) 
the turnover during this six-month 
period reached nearly 800,000,000 | 
francs, representing an output of} 
41,867 automobiles, as compared| 
with 1,210,000,000 francs and 73,802 | 











|sales and attendance records are 


of 1927. Mr. Citroen stated present 
monthly production is over 8,000 


iii units and that from January, 1929, 


it will be increased to 10,000 units. | 
Orders continue to exceed the i 
ent production capacity. 


17 FLOORS FOR TEXAS CO. 
IN CHRYSLER BUILDING 


New York, Jan. 24—The W. P.| 
Chrysler Building Corporation an-| 
nounced yesterday through Brown, | 
Wheelock: Harris Vought & Co.,| 
Inc., the signing of a long-term lease | 
with the Texas Company for office 
space in the sixty-eight story Chrys- 
ler Building now under construction 
at 42d and 43d Streets and Lexing- 
ton Avenue. 

The lease, with option of expan- 
sion, covers seventeen complete 
flocrs in the central section of the 
building to quarter the entire execu- 
tive, administrative, engineering, 
sales and clerical staff of the Texas 
Company. 


BROOKLYN SHOW REPORTS 
NEW RECORDS IN SALES 


Brooklyn, N. Y., Jan. 24—New 


being established this week at the 
Brooklyn Automobile Show in the 
Twenty-third Regiment Armory. 





|| smith Motor 





All the cars are shown on one 


| floor, affording the visitor an_un- | 


usual opportunity to compare them. | 
| There are cars of every description, | 
|with the prices ranging between | 
$500 and $12,500, and while every | 
| automobile shows some sort of im-| 
| provement, there is nothing radical | 





in design. The closed car predomi- | 
|nates and most of the engines are 
| the ‘six-cylinder type. 








OF OPEL CO. IN BERLIN 


ported purchase by General Mo-| 
tors of the Opel Automobile Works, 
the largest German plant manufac- | 
turing small automobiles, was vig- 
orously denied today by Keith Wood, 
general manager of General Mo- 
tors in Germany, and Fritz von 
Opel, general manager of the Opel | 
Works, rumors that a mutual work- | 
ing agreement is under discussion 
persist. 





ARRASMITH MOTOR COMPANY 
OPENS USED CAR STORE | 
Kansas City, Jan. 24—The Arra- 
Company, Hudson- 
| Essex dealer at 4118 Mill Creek 
| Boulevard, is opening a used car 
| store in the downtown section. The 
company, through E. W. Arrasmith, 
president, has leased a store at 
1525-27 McGee St. 


| WOLFERS JOINS ADVERTISERS 
| Detroit, Jan. 24—Robert Wolfers 
'has just joined the staff of Adver- | 
tisers, Inc. 




















Wanted the Job 
* * 
Michigan Weather 


* * * 


Safety Begins at Home 


AE ge mig merry in Detroit has many intensely human 
sides. There is real tragedy to the willing worker that 
he cannot get employment and earn enough to support him 
and those dependent upon him. But there are some rather 
humorous elements, too. One of these came out when the 
employment manager at one of Detroit’s wheel plants came 
into court as defendant in a case involving a charge of 
felonious assault. The plaintiff, who, by the way, had 
recently been arrested on another charge, represented that 


he had applied for employment at the plant. 


He was told, 


according to his story, that there was no work for him, but 
he felt that he must satisfy himself fully as to actual condi- 
tions, and so he forced his way into the employment man- 
ager’s office, the testimony shows. ‘ : 

The employment manager told him that there was no 


| place open, and then the riot began. 


bad acting, and there was a 
Ww 
his ear. 
the charge named. 


a job. 


+ 


a 


Bad language led to 
battle royal that terminated 


hen the earnest seeker for employment left the office on 
This condition persisted, apparently, and he brought 
This shows the extremes to which some 
automobiles during the entire year | Of our local workmen will go when they really want to get 


* 


For a long time Ex-Gov. Fuller of Massachusetts 


has been a noted man. 


For one thing, he is one of the 


very few automobile distributors to occupy the guber- 
natorial chair; he is still the New England distributor 


for Packard. 
accept any salary for eight 


Now it develops that he has declined to 


years’ service to the com- 


monwealth, four years as lieutenant-governor and four 


years as chief magistrate. 


The salary checks, aggre.’ 


gating $56,000, have not been cashed-by Mr. Fuller, it 


appears, but he has merely 


his political service. 
¥* 


* 


Kept them as souvenirs of 


* 


OMETHING has been said from time to time here about 
the vagaries of the Michigan weather and their effect on 
the automotive industry in general. Onty the other day there 


was a distinguished gathering at the¢ 


|; Company in Pontiac, which included | 


plant of the General Motors Truck 
Gov. Green, President Sloan of | 
General Motors, and about a hun- 
dred representatives of the truck 
company’s supply sources. It had 
been plannedc to include a trip to 
the proving ground near Milford as | 
part of the visit. This had to be | 
abandoned because the roads near| 
the proving ground were found to| 
be impassable } 

Nor was the road condition the | 
result of snow and ice; it was just| 
plain, old-fashioned mud, the result | 
of a delightful warm rain that fell | 
in the middle of January! 

> . > 

H. O. Rounds, manager of ne} 
safety and traffic department of the | 
Detroit Automobile Club, is respon- 
sible for the dictum that safety, like | 
charity, begins at home. 








After | 
spreading the propaganda into the| 
schools, the club is now extending 
it into ihe homes of our citizens. | 


is still an appallingly large number | 


of the uneducated, judging from the | Mobiles. 


accident and fatality statistics. 
* * + 

Recurrence of the show of the De- 
troit Auto Dealers’ Association re- | 
calls that the first recorded exhibit | 
of an automotive vehicle in Detroit | 
occurred in 1864. The solo exhibit | 
consisted of a steam carriage that | 
came to town with a circus. It} 
looked, so the old pictures show, like 
a fire engine, mounted on buggy 
wheels and with the indispensable 
dashboard and _ whipsocket. Yet 
history records that the contrap- 
tion not only actually ran but ne- 
gotiated the roads between Detroit 
and Pontiac. And in those early 
days the mere getting any type of 
vehicle over that alleged thorough- 
fare was a feat of no mean order. 

Some progress has been made 
since 1864, not only in the types 
of vehicle offered to the public but 
in the types of roadway upon which 
they run. 








_ By way of adding to the public 
interest in their show, the Detroit 
Auto Dealers’ Association offered a 
set of cash awards to the citizens of 
Detroit who came through with the 
most valuable suggestions for better 
traffic conditions here. H. H. Shu- 
art, manager of the show; W. D. 
Edenburn, manager of the D. A. D. 
A., and Kenneth A. Moore, manager 
of the Detfoit office of the National 
Automobile Chamber of Commerce, 
acted as judges and considered the 
thousands of suggestions that were 
handed in. One that was awarded 
a cash prize of $50 came from a man 
who indicated that learning the 
meaning of “don’t hurry” ought to 
result in a lessening of the traffic 
toll. 
+ * * 

Bloomfield Hills is one of the 
nicest of the suburbs of Detroit, and 
unlike some other places, is appro- 
priately named, because the country 
really is hilly. This is of course de- 


. | Perhaps education is the answer to| lightful for those who enjoy rolling 
Berlin, Jan. 24.—Although the re- | bettered safety conditions; but there | STound, but in winter it produces an 


embarrassing crop of rolling auto- 
In the recent cold snap, 
which followed and preceded some 
remarkably warm weather, some- 
thing like 400 automobiles found 
themselves in a traffic jam because 
of an ic®-covered hill. The over- 
flow got on to the trolley tracks, 
on another hill, and the interurban 
car, unable to stop because of slip- 
pery rails, crashed into two of the 
automobiles. Fortunately no one 
was seriously hurt, but the condi- 
tion is likely to be repeated when- 
ever another spell of low tempera- 
ture comes around. And in Michi- 
gan that may be almost any minute. 


CHEVROLET PLANT HEAD AT 
KANSAS CITY BUYS HOME 
Kansas City. Jan. 24—Edward C. 
Shaw, assigned to Kansas City by 
the Chevrolet Motor Company as 
manager of the new assembly plant 
here, has purchased a beautiful new 
home in one of the finer residential 
sections of the city. 
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Car Sales for 1928 Show Gain of 14% in Cincinnati Area 


Total Last Year 
21,320 Against 
18,210 During ’27 


By ROGER BURLINGAME 
INCINNATI, Jan. 24.— 
New car registrations 
for 1928 show an increase of 
14.5 per cent. in Hamilton 
county, while sales of used 


cars last year were 13 per| 
cent. in excess of the previ- 


ous year. 


Interest evinced by show crowds | 


and actual orders booked at the ex- 
hibition held last week in Music 
Hall, under the auspices of the Cin- 
cinnati Auto Dealers’ Association, in 
the opinion of leading dealers is 
indicative of an unusually healthy 
period during what ordinarily are 
the lean months just preceding the 
Spring spurt. 

New car sales for 1928 were 21,- 
320, compared with 18,210 in 1927. 
Dealers are particularly gratified 
with the showing in December, 
when new car sales of 2,255 were 
18 per cent. greater than in De- 
cember, 1927, while the used-car 
registrations for the same period 
were 7,634, an increase of 13.8 per 
cent. 


The first fifteen days of the pres- | 
ent month have given every indi- 


cation that January will show a 
healthy increase over the same 
month a year ago, new car regis- 
trations for the period this month 
being 743 as against 711 a year ago, 
with used car sales of 3,812 this 
year, compared with 3,582 in the 


first fifteen days of January, 1923.) 


Frank J. Santry, vice-president of 


the C. A. D. A., voiced the senti-| 


ment of a majority of the associa- 
don in expressing confidence that 
eOnditions in this section will show 


a decidedly healthy trend during the! 


hext sixty to ninety days, with every 
Prospect that spring demand will as- 
oime unusual proportions. General- 
ly prospero auiaTtross, he said, 
lend credence to the optimistic ; 
ing on the part of motor car deal- 
ers and merchants handling allied 
lines. 

Ford sales naturally are account- 
ing for much of the increase shown 


in registrations, but dealers in all! 


types of cars have felt the effect 
of the steady demand. With the 
Ford factory speeding up and the 
local assembly plant increasing its 
output almost daily, deliveries are 
being made more rapidly and back 
orders on dealer books are heing 
taken care of. Deliveries still are 
far behind and a survey among lead- 
ing Ford stores indicates that from 
two weeks to 60 days is required, 
depending cn the model desired. 

The most gratifying feature 
from the dealer standpoint is the 
fact that a majority entered 1529 
with floors virtually cleared of 
new cars and used car inventories 
in better shape than at any time 
in their history. Dealers handling 
the higher-priced lines are not so 
favorably situated as regards used 
cars, though even with them con- 
.ditions are said to be better than 
for some time. 

Dealers in many of the more pop- 
ular lines, new models of which were 
announced late in 1928, were hard 
put to satisfy demand up to the end 
of the year and found themselves 
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Walter Snow-Fighting Equipment 





is powered with a 150 horse power engine set ahead of the front wheels. 


through positive drive on all four wheels. 








'| Schenectady Views 
Six-Cylinder Ford 


Schenectady, N. Y., Jan. 24.— 
The six-cylinder Ford was dis- 
played in the window of the 
Webster Motor Sales Company 
during Schenectady show week. 
Larger than the Model A, and 
finished in red with brass trim- 
mings, the latest acquisition of 
the Ford dealer, but an old prod- 
uct of the Ford Motor Company, 
attracted considerable attention. 











tion purposes 


; cation to instruct 
oa to yoed gar purchases and 
|rather drestic Situw2es inyoked tO 


icurb the ‘gyps” had a most wholie- 


| some effect on that market, and the 


| registration figures, in the majority, 
lreflect sales by legitimate dealers, 
whereas formerly they represented, 
to a great extent, sales of junkers 
from the open lots. 

J. W. Tarbill, president of the 
Cc. A. D. A, expressed himself as 
highly gratified with conditions and 
future prospects, as indicated in 
show attendance and interest. He 
foresees only a highly prosperous 
era in the offing, and with all asso- 
ciation dealers in splendid shape, in 
so far as inventories are concerned, 
is extremely optimistic with regard 
!'to demand during the present year. 


LOUISVILLE DEALERS HAVE 
SHOW WEEK MEETINGS 
Louisville, Ky., Jan. 24—A number 
| of dealer meetings are being held in 
| Louisville during this week in con- 
| nection with the Louisville Automo- 
| bile Show, the Chevrolet organiza- 


| tion, the Willys-Overland and other | 


jorganizations having announced 
| nlans for having dealers of the dis- 
| tributing zone in for conferences, 
}and a number of nationally known 
factory men will also be down. 


All Is in Readiness for 


Cleveland Show Opening) 


LEVELAND, Jan. 24.—Six pas- 

senger cars never before en- 
tered in the Cleveland Automobile 
show will be on the floor when the 
doors of Public Hall are opened 
for the annual exposition, Satur- 
day. 

They are the Chrysler Imperial, | 
De Soto and Plymouth, the new 
Duesenberg, the Reo Flying Cloud} 
Mate and the Black Hawk, new! 
product of the Stutz factory. 

With all space on the main floor 
and in the new auxiliary halls dis- 
posed of, Herbert Buckman, man- 
ager of the show is assured that his| 
promise of exceeding all previous! 
expositions in size will be kept. 


Passenger cars will occupy main 


halls of the upper and lower floors| 


of the auditorium. A custom body 
salon, new to the show this year, 
will be installed in the lower north 
hall. 


on January 1 with barely enough 
|cars for showroom and demonstra- | ; : 
A campaign of edu- | motordom in the nation’s capital. In 
ine public with | announcing the list of exhibitors, he 


Washington Show Ready 
| For Opening Tomorrow 


| 


W 


Special from A. D. 


| ginning next Saturday. 

| Rudolph Jose, chairman of the 
|show committee, declares that the 
|exhibits this year will comprise the 


|\largest display in the history of 


| said, 


in addition to the large num- 


ber of motor car dealers represented 
there will be many interesting ac- 
cessory and special exhibits. 

Among the exhibitors and the 
|cars represented are the follow- 
| ing :— 

Bartram Motors 


| Steuart, Inc., Oakland and Pontiac: 
| Bruce Motor Corporation, Peerless; 
| Irving T. Donohoe Motor Company, 
|Gardner; Durant Motor Company 
|}Of Virginia, Inc., Durant; Lambert 
| Hudson Motor Company and Saun- 
|}ders Motor Company, Hudson and 
| Essex; Neumeyer Motor Company, 
| Hudson-Essex and Jordan; Frank- 
‘lin Motor Car Company, Franklin; 
| Barry-Pate Motor Company, Ouris- 
iman Chevrolet Sales Company, R 
|L. Taylor Motor Company and 
|} Owens Motor Company, Chevrolet; 
| Mott Motors, Inc., Hupmobile and 


| 


Company, Inc., 


Chandler; Warrington Motor Car 
|Company, Auburn; Trew Motor 


| Company, Reo; Graham-Paige Com- 


{pany of Washington, Graham-Paige; | 


| Marmon Motors, Inc., Marmon, and 
| Joseph McReynolds, Inc., 
| baker. 

Wallace Motor Company 
|Hawkins Nash Motor 
Nash; Stanley H. Horner, Emerson 
{& Orme, Dick Murphy, Inc., 


and 


|Mayflower Motors, Inc., De 
Sterrett & Fleming, Inc., 
| Knight, Whippet and 
i|Knight; H. B. Leary, 
|Brothers, Chrysler and 
Olds Motor Works, 
Washington - Cadillac 
Cadillac and La Salle; 
Motor Company, Dodge; 
|}Hendrick, Pierce-Arrow; 
|Mctor Company, Lincoln; District 
Motor Company, Moon and Wind- 
isor, and Packard Washington Mo- 
}tor Car Company, Packard line. 
| Accessory and special exhibitors 
are as follows:— 
Watson ‘Stabilator 


Sterns- 
Jr., & 


Oldsmobile; 
Company, 
Semmes 
David S. 
Warfield 


Company of 


N. Washington Bureau 
ASHINGTON, Jan. 24.—All is in readiness for the| 
| opening of the Washington ninth annua] automobile} 
|show, which will be held at the Washington Auditorium, be-| 


and Hill and Tibbitts, Ford: L. F.} 


Stude- | 


Company, | 


and | 
the Buick Motor Company, Buick; | 

Soto; | 
Willys- | 


Plymouth; | 


Accessory displays will occupy the | washington 


- ; National Electrical 
corridors and in the esplanade will} - 


Supply Company, L. S. Julian, Inc., 


be the = equipment division,| Standard Automobile Supply Com- 
where factory experts will display| pany, Safety Service Corpora-| 
and demonstrate the newest in tools} +ign Ralph Ww. Lee &  Co.,| 


and machinery for garages and ser- |American Automobile 
vice stations. |Potomac Battery and Electric Com- 
Women guests will be offered the| pany, Overhead Door Sales Com- 
added attraction of a style show,|pany and Frigidaire Corporation. 
while one room of the halt is being| More than 150 motor car models, 
equipped with an exhibition of toy | covering every conceivable body type 
automobiles and airplanes for the | and style, will be exhibited. 


entertainment of children. } Excellent progress was made in 


Association, | 


NEWARK SHOW 
NETS 1,000 SALES 


‘Open Models Again in 
| Demand; Dealers 
Pleased 


EWARK, N. J., Jan. 24.—With 
actual car sales reported at 
| more than 1,000 and with thou- 
sands of prospects, dealers and 
distributors in this city announce 
that the annual motor car show 
just closed was the most satisfac- 
tory in every way. 

One of the big surprises during 
the 1929 show was the large number 
| Of open model cars sold. Phaeton 
| and roadster models were in big de- 
| mand, due, members of the Newark 
| Automobile Trade Association be- 
| lieve, to the fact that the past sev- 
| eral winters have been mild. 
| Alfred De Cozen, president and 

general manager of the De Cozen 
| Motor Company, Chrysler distrib- 
| utor, announced sales of more than 
|} 100 Chrysler and Plymouth cars 
| during the twenty-second annual 
| exhibition. 
| “We have a definite gain of nearly 
| 25 per cent. for business taken so 
| far this year, as compared with 

1928," Mr. De Cozen said. “The 

yearly report of the distributor's 
| operations for 1928 show a total of 
9,000 sales for the De Cozen organi- 
zation.” 

The Mallon Motor Car Company, 
Oakland and Pontiaoa distributor, 
says that show week sales will be 
more than 200 actual sales and 
enough prospects to keep the sales 
force active for a month or more. 
The only problem, William Frank, 
retail sales manager, said, is for the 
factories to supply the company 
with enough cars to meet the sales 
demand. The Mallon Company, in 
addition to having its exhibit at the 
| that the dealers had plenty of time | show, held an additional show at its 
|to bring their exhibits into the] salesrooms. 


| Auditorium. | Other dealers at the show re- 

: ported gains of from 25 to 50 per 

LOUISIANA TRADES BODY icent. over last year’s show sales, 
HAS LUNCHEON MEETING 


| but were not in a position today to 
a ani sata | announce actual sales figures. The 

New Orleans, La., Jan. 24.—After | 
several months of comparative in- |} 





> 2 bic ba 
A .cwiwukt OF THESE SNOW-FIGHTING UNITS of the Walter Motor Truck Company, Inc., Long 
| Island City, N. Y., are being used in New York state this winter to keep the highways open. The truck 


Super-traction is obtained 


| the work of decorating the Auditor- 
|ium. The work of providing a richly 
colorful background was pushed, so 





crowd this year was estimated at 
| seven days of the show. 


more than 20,000 a day for the 
activity the Automotive Trades As- | 2 a: oe 
sociation of Louisiana held the frst | oa Ey: exhibits in i “ee 
Sgr kage oo ¢ at. | cOny oO ef armory were largely 
of its organization luncheon mect | attended this year. 





| ings for 1929 here yesterday. 
A committee has been appointed | 
by Paul Maloney, president of the | 
| association, to work out plans for 
| the general meeting of the associa- 
; tion, at which officers for the next 
| year will be elected. This commit- 
| tee is composed of H. L. Stouts, E. 
| D. Finley, Fred Perkins, O. E. Har- 


ing, George W. Stem, M. Lasker and 
|F. E, Truett, all members of the 
| board of directors, and J. F. Behr, 
1C. R. Loree, W. D. Rollins, J. C. 
| Jumonville, J. K. Edwards, Leon L. 
Labatt, Jr., Fred Oster, C. F. Hardie, 
Harry Thompson and Olin Linn. 





| Money with — 





Sherman 
Hoods. 


pe bring the 
customer in be- 
cause be is sold before 
he opens your door. 
He knows he needs 
| Sherman Hoods — xow tell him you handle them. 
SHERMAN GUARANTEED WATERPROOF IGN{- 
TION HOODS make the old car a 1929 model. 
| Here’s a phantom view of the Sherman Hood 
mounted on the distributor. See how snug it fits. 
And it can’t sweat because it breathes. No. “P” is 
| the regular spark plug Hood with push terminal 
| (also elbow type “F” for fork terminal and out- 
| board motors). No. “K” is the Willys-Knight 
spark plug Hood with sleeve base to fit Well. No. 
“A” is for all Torpedo Type Coils (also “B” and 
“C” for other types). The Sherman Line is com- 
plete. Write for details. Get the added profits now. 
SHERMAN MOTOR PRODUCTS, INC. 
17 West 60th Street, New York City 
| REE I ST REE ESTER | 
| Sherman Hoods are Standard Equipment on the new 
Checker Cabs for 1929 
a ee I al PP Pe LG TES a 
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New York’s Traffic Campaign 


EW YORK CITY has a brand new police commissioner, 
Grover Whalen. Mr. Whalen, with the pleasant opti- 
mism of the new broom, has plunged head-on into the traffic 
problem, which in this city presents many angles of unique 
difficulty. 

New York’s theatrical district is centered around the 
“Roaring Forties,” that is to say, the streets bearing num- 
bers from forty to fifty, and the blocks immediately to east 
and west of Broadway. Into this limited area nightly pour 
many thousands of pleasure-seekers, most of them in private 
cars and taxicabs. The result has been practical stagnation 
of attack has been the “squatter parker,” he who parks and 
force one’s way to a theater door in this congested district. 

To spread this traffic somewhat, Commissioner Whalen 
has arranged a stagger plan of curtain rising. Musical 
shows are to send up the first curtain at 8.30 and other plays 
are to begin promptly at 8.50. The commissioner’s next point 
o fattack has been the “squatter parker,” he who parks and 
locks his car on some block near the theater he proposes to 
attend, and then departs leaving the vehicle to block traffic 
for two or three hours. The police have been instructed to 
tow stich vehicles to the police station nearest at hand and 
present the owner with a summons to court, where he will 
explain his behavior. 





Edward Schipper, Eastern Manager: | 


Wm. L. Hughson Tells of 


Early Experiences When 
He Started in Industry 





AN FRANCISCO, Jan. 24.—William L. Hughson, who 
has had many years of experience in the automobile field 
| and with other types of vehicles before the advent of the auto- 
mobile, and who is now head of the William L. Hughson Com- 
| pany, Ford representative in San F'rancisco, writes reminis- 
cently of his early experiences. 
Mr. Hughson was one of the®— 
|charter members of the National] in 1887 held all cha 
| Automobile Dealers Association, anc tc to ten miles. 
; in 1927 was president of that body. | 
He was also a charter member of 


| 
| 
| 
| 


mpionships from 


2an who is making San Francisco 
his home at the present time. Sena- 


He is another 





N 1902 MR. HUGHSON ac- 
quired his first franchise for 
the sale of automobiles as an es- 
tablished antomotive firm in San 
Francisco. In the accompanying 
article he tells of his many ex- 
periences in an interesting man- 
ner. 











| the San Francisco Motor Car Deal- 
| ers Association, which, he says, is 
| probably one of the oldest dealer 
| associations in this country. In 


"| addition to his interests in the auto- 


motive field, Mr. Hughes is also a 
director of the Western Pacific Rail- 
road. His own story follows:— 

“I was born in Buffalo, N. Y. My 
hobby, when a boy, was bicycle rid- 
ing, and I took part in many ama- 
teur races and century runs. I was 
a member of the L. A. W., which was 
the League of American Wheelmen, 
and held pretty nearly every office 


}in the Buffalo Rambler Bicycle Club 


up to the date of my leaving Buf- 
falo, which was in 1889, at which 
time I had the usual fever of “Go 
West, young man.” 

“So John J. Wirtner, who is now 
a very prominent business man in 
San Francisco, and myself decided 
to reach the Pacific Coast in some 
way or other. We half expected 
to pick up gold nuggets without 
any trouble. So we counted up 
our savings and found that we 
had sufficient cash between us to 
about reach Chicago, Then we 
spent several weeks in Buffalo 
trying to secure lines to sell. We 
managed to get hold of some shoe 
polish, stove polish and sundry 
hardware lines, and started out. 

“After several weeks on the road, 
we reached San Francisco. In count- 
ing up our assets, we found we had 
$26 and two tickets to Los Angeles 
when we landed here. After we had 
been here a few days, we decided 
it was the most wonderful city we 
had ever seen, and we would like 
to live here; so we immediately 
Started out looking for work and/| 
were succcessful. John Winter se-| 
cured a position with a hardware! 
house, and I secured one with the 
M. J. Flavin Company, under the 
Baldwin Hotel, selling hats ov 
counter at $10 a week. We found 
a good but cheap boarding house 
up on the corner of California and | 











As a third step in his campaign to move traffic in the 
theatrical district again, Commissioner Whalen purposes | 
attacking the jaywalker, and this attack is to extend beyond | 
the theater district and theater hours. The Board of Alder-| 
men are to be asked to pass a law making jaywalking an 
offense punishable by a fine. 

This idea of outlawing jaywalking has been tried in| 
various cities. It has long been advocated by those who are! 
trying to promote safety in modern traffic. The jaywalker 
not only slows up traffic, but he takes a very real risk of 
being killed or injured. 

The Automotive Daily News is loath to advocate 
any law that interferes with personal liberty. We doubt 
the efficacy of any law that seeks to prevent a man 
from risking his own health or money or life, unless 
the vast weight of public opinion holds that in so doing 
he is behaving in a manner inimical to the public welfare. 
We shall watch Mr. Whalen’s experiment with a great 
deal of interest and we believe that every effort made 
to educate the general public to the folly and danger of 
jaywalking will be a real contribution to the desirable 
end of getting public opinion behind the campaign to 
end this dangerous practice. 


One Way of Enforcing a Law 


HE BRITISH government has passed a bill, which will 
be referred to a Royal Commission, to provide for 
enforcement of laws against dangerous road speeds, by dig- 
ging shallow ditches at dangerous places and posting signs 
to warn motorists of what they are coming to. There is little 
doubt that such obstacles will slow up a vehicle, by the 
driver’s fear if he sees the sign or by breaking springs and 
perhaps causing an overturn. 

At various times authority in this country has gone 
to ridiculous lengths. in attempting to cut down car speeds 
to what it conceives to be a safe limit, but we never have 
gone quite this far. We have known a few drivers whom 
we would like to kill, but we wouldn’t care to embark on 


Powell Streets. 

“We stayed here a year and then 
became homesick and decided to go! 
back to Buffalo. We stayed in Buf-| 
falo about nine months, and were! 
so homesick for California 
would have walked back ha 
necessary. But, fortunately for us, | 
the man whom we had both worked | 
for before leaving San Francisco— | 
George F. Eberhard—came East and | 
stopped off at Buffalo and asked us| 
to come back and go back to work 
for him in San Francisco. I am| 
sure that if he had known how 
anxious we were to get back here | 
our salaries would have been about | 
50 per cent. less than he offered us. 
“We were back here a short time 
when we both decided to go into 
business for ourselves; Wirtner in 
the saddlery hardware business, 
representing Eastern manufacturers, 
and I in the hardware business, 
representing Eastern manufacturers, 
forming the Hughson & Merton 
Company, which is still in existence 


d it been | 





the accounts that we re 
that time. 


“From the inception of the au- 
tomobile I was deeply interested 
in it, as I think most everybody 
was who rode a bicycle. I know 
that the first ones to take up the 
automobile business were those 
who had been in the bicycle busi- 
ness. I remember, in particular, 
Eddie Ball, the champion bicycle 
rider of his day, who was also a 
Buffalo boy. We w to school 
together. The last time I saw him 
he was in Pittsburgh. He was 
then, I believe, the dealer for the 
Hudson car. 

“Then there was ‘Senator’ William 
A. Morgan, who, in the bicycle days, 
was an editor and a promoter of 
bicycle races and riders. He was the 
first one, I think, to take a group 
of bicycle riders—then on the high 
wheels—and tour England, France 
and Germany, his group winning 
many races. Wilbur Knapp was 








wholesale murder or maiming even of the harried motorist. 





probably his best rider and I think 


tor Morgan, of whom I spoke a few 
moments ago, is now the leading 
Ford dealer in Newark, N. J., known 
as the Morgan Motor Company, and 
a most enthusiastic Ford booster. 
“Another man who comes to my 
memory at this time was Frank 
Bachelder, a Buffalo boy, who, with 
a few more of us, was instrumental 
in forming the L. A, W. and, later 
on, the American Automobile Asso- 
ciation, and for many years was its 





general manager, up to the time of 
his death in an airplane accident a 
few years ago. 

“Our first experience with auto- 
mobiles was in the accessory busi- 
ness, Hughson & Merton, repre- 
senting the International Tire 
Company, later on the Ajax Tire 
Company and the Weed Chain 
Tire Grip when it first came out. 
“In 1902 I decided that the future 
transportation would be automobiles 
and that I would try and get into 
the business at the first opportu- 
nity. So, hearing of an automobile 
that was made in Pittsburgh called 
the Holly, I wrote to them and asked 
for the dealership and was granted 
it by return mail, providing I bought 
a carload. When they arrived we 
unloaded them with much enthu- 
siasm and they seemed to be all 
right until we struck the first hill 
on Van Ness Avenue, which was 
only a very slight grade. But then 
and there our enthusiasm ended, 
but not our belief in the future of 
the automobile business. 

“So, in 1903, I went back to the 
first Chicago Automobile Show and 





| automobile. 


and which still represents many of | 
presented at | 90-00--Celamivas. 
| 


there met Mr. Ford and-t 

Shortly afterward, at 
Detroit, I made a contract to repre- 
sent the Ford car in California, 
Nevada and the Hawaiian Islands. 


| It must have been my lucky star or, 
| more likely, the confidence in Henry 
er the} Ford, which he gave one when talk- 
jing to him. My first impression of 
|} him was that he was the most fas- 


cinating man to listen to that I had 


| ever met, and I am still of the same | 
| opinion. 


“It sure was my lucky star that 
guided me the day that I started to 
sell Ford cars. I have gone through 


ness, but I have always considered 








WILLIAM L. HUGHSON 


Henry Ford thé greatest man in 
the automobile business and that I 
couldn't make a mistake tying up 
with a man of his ability and prin- 
ciples;- and I am sure it will be 
proved so once more with the new 
car. 


“I should say the most out- 
standing time in my life was on 
April 18, 1906, when San Fran- 
cisco had her earthquake and 
fire. After weeks of helping to 


rehabilitate the city and the fires 
had cooled down enough to get 
out our safe from the ruins, and 
open it up and then have it burst 
out into flames, was the last 
stroke. 
| “After I had been able to figure ! 
| everything out, I found that I was 
| $26,000 worse off than when I first 
| Started, because I was that much in 
|debt. I don’t know how I would 
ever have managed to come back 
had it not beesz-#er é#re-assistance 0. 
riengs-whom I had made during 
|my business career. The factories * 
that we represented offered us all 
the credit we wanted, particularly 
| Mr. Ford, who wired us to call on 
|him for anything we might need 
and shipped cars out, never knowing 
| if he was going to get his money or 
not, and came out in 1907 himself 
| to see if he could be of any assist- 
| ance to us. 
“T have often heard discussions as 
|to friendship in business. For my 
| part, I want to say that what little 
|} suecess I have had has been in a 
|great part due to the wonderful 





that we|all the ups and down of the busi-| friends I have made in all parts of 


‘the United States.” 








CALENDAR OF COMING EVENTS | 





JANUARY 

19-26—Albany, N. ¥. Automobile Dealers 
Association, automobile show. 

19-26—Brooklyn. N. Y¥. Automobile show 
at Twenty-third Regiment Armory. 

19-26—Atlantic City, N. J. Autonrobile and 
Speed Boat Show Young’s 
Million Dollar Pier. 

19-26—New Brunswick, N. J. Automobile 
show at Y. M. H. A. 

19-26—Pittsburgh, Pa. Automobile Dealers 
Association, passenger car, acces- 
sory and shop equipment show. 

19-26—Detroit, Mich. Detroit Automobile 
Dealers’ Association Show at Con- 
vention Hall. 

19-26—Baltimore, Md. Automobile show, 
5th Regiment Armory. 

19-26—Louisville, Ky. Automobile show at 
Armory. 


on 


0. Automobile show. 
-26—Wilmington, Del. Automobile show. 

21-26—Scranton, Pa. Automobile show. 
21-26—Rochester, N. Y. Twenty-first An- 
nual Automobile Show at Edgerton 


Park. 
21-26—Erie, Pa, Automrobile show. 
21-26—Williamsport, Pa, Automobile Deal- 
ers’ Show. 
21-26—Niagara Falls, N. Y. 
mobile Show. ’ 
21-Feb. 2—Atlantie City, N. J. Automobile 
show at Million Dollar Pier. 
23-26—New Haven, Conn. Automobile show. 
23-26—Batavia, N. ¥Y.. Automobile Dealers’ 
Association Show. 
23-Feb. 6—Catre, Esypt. 
tional Automobile S 
24-25—Greensbero, N. C. ‘ 
Automobile Trade Association, 
nua! convention. 
24-26—Ravenna, 0. Portage County Auto- 
mobile Show. ; 
26-Feb. 2—Miami, Fla. Automobile show. 
26-Feb. 2—Allentown, Pa. Automobile show. 
26-Feb. 2—Chicaso. Automobile Salon at 
Drake Hotel. 
26-Feb. 2—Chicago. N. A. C. C. Show. 
26-Feb. 2—York, Pa. York County Auto- 
mobile Show. 
26-Feb. 2—Cleveland, 0. Automobile show. 
26-Feb. 2—Waushington. D, C. Automobile 


show. 
26-Feb. 4—San Francisco, Cal. Automobile 
h 


Buffalo Auto- 


Second Interna- 
how. 

North Calolina 
an- 


show. 
28-29—Chicago. National Automobile Deal- 





ers’ Association Convention at Pal- 
mer House. 


28-Feb. 1—Madison, Wis. Hichway Com- 
mission's 18th Annual Road Show. 

28-Feb. I—Koanoke, Va. Automobile show 
under direction of Standard Pro- 
ducing Company. 

28-Feb. 2—Elmira, N. ¥. Automobile Mer- 
ehants’ Association, annual shew. 

28- . 2—Portland, Me. Automobile show 
at Exposition Building. 

28-Feb. 3—Cumberland, Md. 
show at State Armory. 

29-Feb. 2—Lancaster, Pa. 


show. 
30-Feb. 10—Rome, Italy. 

Automotive Exhibition 
30-Feb. 16—Rome, Italy. 


Salon. 
FEBRUARY 
2- 9—Hamlin, Minn. Northwest Automo- 
bile Show. 
2- 9—Harrisburg, Pa. 
Automobile Show. 
2- 9—Minneapolis, Minn. Northern Auto- 
mobile Show at Livestock Pavilion. 
2-10—Seattle, Wash. Automobile show. 
4- 6—St. Petersburg, Fla. Automobile 
show. 
9—Toledo, 0. Annual automobile show. 
9—Ottawa, Canada, Motor Show at 
Coliseum. 
9—Syracuse, N. Y. 
9—St. Louis, Mo. 
9—Grand Kapids, 


show. 
9—Wichita, Kan. Automobile Dealers’ 
Association Show. 
7—Charleston, S. C. 
9—Kewanee, Ill. Autonrobile show. 
9—Peoria, Ill. Autonrobile show. 
9—Lawrence, Mass. Autonrobile show 
at American Woolen Co. Building. 
9—Rock Island, Ul. Automobile show. 
6- 9—Cedar Rapids, Ia. Automobile show. 
7-10—Kockford, Ill. Twentieth Annual 
Motor Car Show. 
9-16—Kansas City. Mo. Automobile show 
at American Royal Building. 
9-16—Los Angeles, Cal. Automobile Salon 
at Hotel Biltmore. 
11-16—Binghamton, N.Y. Automobile show, 
State Armory. 
11-16—Denver, Col. 
Auditorium. 
13-15—Washington, D.C. National Paving 
Brick Manufacturers’ Association, 
annual meeting at Mayflower Hotel. 
13-16-—Mankato, Minn. Automobile show. 
13-18—Denver, Col. Automobile show. 
16-23—Canton, 0. Automobile show. 
16-23—Hartford, Conn. Automobile show. 


‘ 


Automobile 
Automobile 
International 


“International 


Nineteenth Annual 


Automobile show. 
Automobile show. 
Mich, Automobile 


Automobile show. 


Automobile show at 
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Architecture in Jacksonville’s “One Stop” Station 

















Described as “one of the finest 
service stations in the South,” the | 
new super-service station of the 
Joseph H. Walsh Company, Park 
Street, at Rosselle, opened in | 
Jacksonville, Fla., recently. Carlos 
B. Schoeppl, architect, describes it 
as a departure from any estab- | 


lished period of architecture—just 

an attempt at “the modern.” 
Architecture, while playing an 

important role in the new station 


in lending an attractive exterior, | 


gives way to the numerous feat- 


ures for service, carefully studied | 


out by Joseph H. Walsh, himself, 
and included at a cost of approxi- 


“It has been our aim to make 
this a truly one-stop station,” said 
Mr. Walsh. 

Fronting 102 feet on Park Street, 


the lot on which the station is 
built extends to a depth of 581% 
feet on Rosselle. Every inch of 


space has been utilized by the | 


service facilities. Over a thou- 


sand yards of concrete was poured | 


by the Jacksonville Concrete Com- 


| 

| 

pany in the flooring. 
For the gas service six pumps, | 


with driveway on each side, en- 


able as many cars to fill their | 


tanks at the same time. The main 
wing of the station, for the stock- 


| ing of tires, batteries and other 
accessories of the filling station is 
located on the south side. 

The north wing of the station 
houses a wheel aligning and brake 
adjusting machine. 

Mr. Walsh stated this station is 
one of four his company will erect 
in Jacksonville. 








Used Car Market Report Plan 


mately $45,000. 


architect to secure a maximum of | 


Aid to Dealers in Wisconsin 


By ARTHUR 


L. FISCHER 


ILWAUKEE, Jan. 24.—One of the methods which is 





proving very successful in eliminating the evils of the | 
used car situation today in Wisconsin, and especially in Mil-| the head of every report is as fol- 
waukee, is the Used Car Market Report Division 


Wisconsin Ave., in this city. 

This Milwaukee Used Car Market 
yéport and Buyer’s Guide was} 
started in May, 
1927, under the 
supervision of the 
Used Cat Morket 





method of tabu-| 
lating the used'| 
car sale price was} 
known at first as 
the Windsor plan, | 
which derives its} 
— name from Wind-| 
* sor, Tenee> 

7 While the il- 
L. A. Wasserman ¥o uKee plan was| 
similar to the Windsor | 


originally 
plan, today there is a vast difference 
between the two. 

The ten-card besis is the feature | 
of this plan, which makes it so| 
successful in operation. Self-ad-| 
dressed cards are in the hands of| 
over 400 dealers throughout the} 
state. They bear the address of the| 
Milwaukee Automotive Trades, Inc..,| 
and a report is sent in for every | 


car that is sold or traded in for an-| gequcted from the sale price of the | 


other used car. 

An example of the practical work- 
ing of the card system is as follows: 
An Essex coach, super 6, 1927 model, 
in good condition, is sold to a buyer 
for $495. An invoice number is also 
made on every car sold and the date 
and serial number of the car are 
also tabulated on the card. On this 
particular sale a Dodge coupe, year 
1922, in fair condition, and which 
was accepted as part payment, was 
accepted by the dealer at $95. This 
record is sent in to the office of the 
Automotive Trades, where it is filed 
and is the basis upon which the 
Market Report works. The report, 
which is made out twice a month, 
circulated in two Milwaukee news- 
papers and sent out to all the deal- 
ers, who are co-operating in this 
plan gratis, and to some more than 
300 dealers who pay $6 a year for 
the service, is impartial to the 
dealer as well as the buyer of used 
cars. 

The report of the automobile 
dealers is the basis on which the 
market report is maintained. It 
apeals to both the public and the 
dealers in getting fair returns. 
The number of cards received at 
the ofice where the report is made 
up varies with the seasons of the 
year and with the demand for 
used cars. From 125 to 400 cards 
are received each week, according 
to L. A. Wasserman, general man- 
ager in charge of making up the 
report, under the supervision of 
the Used Car Market committee. 








Committee. This| 





The number of revisions of prices 
on each issue of the report aver- 
agees from 75 to 150. 


ter which the grand total is divided 
by ten to arrive at the new price 
for that model. 


_ While the five-card plan is used 
in some parts of the country in 


adjusting used car prices, and while 


throws prices generolly off line. 
In regard to trade-ins when sell- 


ing a used car, and which is shown | confidence 


on the cards returned, the allow- 
ance made by the dealer is also 
compared with Red Book figures to 


at 4001 


If five sales reports are received 
affecting one model of a car, in- 
stead of at least ten, on which the 
plan is worked, the five prices are | 
added together, then to their total} 
is added five times the last market | 
report quotations on that model, af- 


| 


| 


adjust them rightly if they are not | 


so. If the figures allowed for the 
trade-in car are higher than the 
Red Book figures, the difference is 


used car sold, making a net price. 

From three to twenty reports are 
distributed each issue to every dealer 
in Milwaukee county. The charge 
of $6 a year to dealers outside of 
Wisconsin is made to cover expenses 
of mailing and for service rendered. 
Besides the two Milwaukee papers 
that publish the report of each is- 
sue, they are published also by the 
Janesville, Wausau, Chippewa Falls 
and Sheboygan papers. That this 
venture is succeeding in what it 
started out to do is shown by the 
interest the dealers are taking in 
the new project. The public is be- 
ginning to use the Buyers’ Guide 
with confidence; hundreds of in- 
quiries are received each month in 
regard to the reports and the plans. 

Five cities in Wisconsin thus 

far, with their local dealers’ as- 
sociation as a group, are receiving 
the market reports. Subscriptions 
to the report are also sent to Min- 
nesota and Illinois. Several finance 
companies are subscribers to the 
report, and they send out these re- 
ports to their dealers. Two or 
three insurance companies so far 
are using the reports and find it a 
handy method to use in judging 
damages on a car that was demol- 
ished and which was insured by 
such a company. Over 3,000 re- 
prints of each issue are sent out 
to the dealers. 

From past experience it has been 
discovered that the rates quoted in 
the report are generally lower than 
those quoted by an individual used 


| 
| 
| 
i 


| 


| 
| 





car dealer who does not use the re- 
port. 





The report takes models back | 
jat least as far as 1924. 


} 


BISHOP, McCORMICK CO. 
OFFERS NEW SERVICE 


New York, Jan. 24.—Bishop, Mc- | 
Cormick & Bishop, metropolitan | 
dealers in Dodge Brothers passenger 
cars, trucks, buses and motor 
coaches, have inaugurated at their 
New York service station a new 
program of repair service. 

In the Cc. M. 


Atlanta Show Had 
50,000 Visitors 


Atlanta, Ga., Jan. 24.—Atlan- 
ta’s most successful Automobile 
Show came to a close on Saturday 
night after having broken all pre- 

| vious records in attendance and 
sales. 





explaining plan, 


jlows: “This date is published for the 
| prote 


|numbers are shown to indicate the | 
jcorrect year and model of cars. The 
| latest 
|sheuld be displayed wherever used 


|deducting from its price, as shown 
| below, 
|which would be necessary to put | 
| the car in good, salable condition.” | 
| the used car problem in the city | 


it is permissible, such a plan often | And 


allows too drastic fluctuations and 


Bishop, general manager, said: “We 
are now operating our 60th Street 
service station on a double shift, 
> offering continuous repair service 
ction of purchasers of used | from S ovintk in the morning until 
cars and shows average sale prices 2 o'clock of the following morning, 
as reported by dealers, which should six days in each week, shutting 
vary only slightly, depending upon down only on Sunday.” ‘ 
the condition of the car. Serial} . 


The by-line which is published at 


Show Sales Brisk 
At New Brunswic 


M 
’ N. 


issue of this Buyers’ Guide 


ears are sold. 

“An owner may estimate the pres- 
ent market value of his own car by 
New Brunswick 
the cost of reconditioning | After a brilliant opening, with Mo- 
tor Vehicle Commissioner William 

Dill, as guest of honor and 
speaker, the dealers of the city, ex- 
vicinity entirely it helps ma-| hibiting 1929 models at the local 


While this report does not solve | 


It serves as a common ground on| ness, and reported that sales for 


which the dealer and purchaser of | the week averaged 50 per cent. bet- | 


used cars can meet with faith andj| ter than in 1928. 

Frederick Russell of the Russell- 
Mr. Wasserman has the following} Chevrolet Company said that sales 

to say in regard to the workings of| are averaging five a day, in addi- 

the plan:— | tion to numerous prospects. 
“Because of the co-operation of| Sedric Ellis of the Ellis Motor 


the newspapers, we are coming to| Car Company reported that his} 


the point where both the dealer| salesmen were aiming to make con- 
and the purchaser of a second-hand | tracts rather than sales at the show. 
car are using the Buyer’s Guide with | “We have had between 100 and 150 
confidence. | prospects for Oakland and Pontiac 
“The plan is practically on a basis! sales so far during the show,” Mr. 
now where it is paying for itself.) Ellis said. 
The charge of $6 for outsiders and|" G. A. Kalteissen, owner of the 
the demand for the service has; Armory Garage, Durant dealer, is 
brought us to a point where the| also pleased with the results so far 


ly to lessen the evils involved.| automobile show got down to busi- | 


plan is self-supporting. 

“Too much credit cannot be 
given to the committe for the suc- 
cess of the plan. It meant work 
to start this service and place it 
at a position where it is today. It 
has saved much time for the used 
car dealer. Both he and the pur- 
chaser working out the value of 
the car together according to the 
report come to a better under- 
standing and a quicker and more 
satisfactory sale is made.” 

The Used Car Report Division is 

composed of the following members: 


Chairman: W.M. Thompson, George | 
Ralph Schilling, Leslie | 


C. Merkle, 
Bailey, E. M. Jordan and C. P. 
Hatter. 


CHEVROLET DEALER HEADS 
CHAMBER OF COMMERCE 
Kansas City, Jan. 24—Thomas E. 
Garvey, Chevrolet dealer in Inde- 
pendence, Mo., adjoining Kansas 
City, has been elected president of 
the Chamber of Commerce in that 
city. Mr. Garvey long was con- 
nected with the automobile business 


in Kansas City before opening the 
Chevrolet dealership in Independ- 
ence, 


| obtained. 


| dealer for De Soto Six, declared that | 


G. H. Gilbert, Highland Park 


| sales and prospects exceeded any 





| 








| previous week in the history of the 


concern. 

Philip Hagin of the Quality Motor 
Sales Company, dealer for Chrysler, 
stated that the show was a success 
in every respect. “The show was 
very good and we have a number 
of prospects for the Chrysler and 
Plymouth cars as the result of the 
show,” he said. 

Others who reported increased 
sales over last year were Harry Bel- 
don of the Beldon-Joiner Cadillac 
Corporation; C. D. McGill, general 
manager of the New Brunswick 
Buick Company; R. B. Russell of 
the J. Arthur Applegate Company, 


|dealer for Studebaker, Erskine and 


Pierce-Arrow cars. 


$15,000 FIRE DESTROYS 
HUNTER AUTO COMPANY 
Fulton, N. Y, Jan. 24.—Fire which 
totaly destroyed the _ three-story 
wooden building which housed the 
Hunter Auto Company, of which 
Robert B. Hunter is the owner, at 
79 North 1st St., caused a loss esti- 
mated at $15,000 on the night of 
January 20. The Hunter Company 
sells the Hupmobile car. 


No less than 14,000 persons paid 
their way in to see the show on 
Saturday, and a final check over 
the figures showed that more than 
50,000 people visited the show dur- 
| ing veek—the largest ever re- 
corded for a Southeastern automo- 
| bile show. 
| Before the show it was agreed 
that there were to be no sales com- 
|paigns attendent upon it, and the 
|agreement was rigidly adhered to 
by dealers making displays. 

However, although no particular 
| effort was made on the part of any 


+ 
the 


J., Jan. 24} dealer to sell his cars during the 


;Gisplay, more than 200 cars were 
sold from the Auditorium-—floor—a 


larger number than has ever been —— 


recorded for an Atlanta show. 

Thousands of dealers and pro- 
spective buyers came from out of 
town especially to visit the automo- 
bile show, and it was a success from 
the minute the doors opened. 


| . 
‘EMBRY MOTORS COMPANY 
| GETS STUTZ FRANCHISE 


| 


Louisville, Ky., Jan. 24.—In con- 
nection with the opening of the 
|Louisvile Automobile Show, an- 


nouncement was made of a change 
in representation for the Stutz line 
|in Louisville, which, after about 
‘eighteen years with the Glossbren- 
jner Motors Company, 708 West 
Broadway, will now be handled by 
|the Embry Motors Company at 849 
| South 3d St. as dealers and distrib- 
| utors. 

The Embry Motors Company also 
| has the Marmon, which gives it two 
| Indianapolis-made cars. Prior to 
| handling the Marmon it handled the 
| Jordan for about ten years. The 
|Glossbrenner Motors Company is 
| handling the Gardner, and expects 
| to arrange for a dealership to con- 
| tinue supplying old customers with 
| Stutz cars. 


| PURKEY AUTOMOBILE CoO. 

COMPLETES NEW BUILDING 
| Aberdeen, Wash., Jan. 24—The 
Roy K. Purkey Automobile Com- 
|pany. which distributes Cadillac, 
La Salle and Hupmobile automo- 
| biles in this territory, has moved 
|into a new $20,000 building, just 
completed here. The structure is 
50 by 130 feet in size. 


ELF MOTOR CO. APPOINTS 

ASSOCIATE DEALERS 
| Cleveland, Jan. 24——The Elf Motor 
| Company, Marmon distributor, has 
| appointed the Tacoma Garage Com- 
pany as an associate dealer. Frank 
T. Andrews is president of the Ta- 
coma company, R. J. Andrews treas- 
urer and Hal Fleming sales man- 
ager. 





















cary 


@peeeee 





4 


a i) 


AUTOMOTIVE DAILY NEWS, FRIDAY, JANUARY 25, 1929 


















€ook County Truck Sales for 1928 Show 


Total for Year 
7,768, Compared 
With 6,686 in °27 


By WALTER BERMINGHAM 
HICAGO, Jan. 24.—Prosperity 
of the motor truck industry 
in Cook county is reflected in the 
new truck registrations for last 
year, which showed a gain of 16 


per cent. over 1927. Total regis- 
trations were 7,768, compared with 
6,686 in the preceding year. 
Chevrolet led the field with 2,156, 


Ford taking second place with 1,328. | 
consistently | 


Chevrolet sales were 
ood up to November 1, at which 
ime the factory slowed down in 
Production to prepare for new 


models. Chevrolet's peak month was | 


260 in March. Ford reached its 
Major sale in October, when 217 
were listed to its credit, although it 
Came within two of that mark last 
month. | 

For the first time in several years 
Graham Brothers finished behind 
International Harvester, the stand- | 
ing for the year having been 697 
for the latter and 609 for Graham. 
The trucks took third and fourth 
Places, respectively. 

Diamond T came to the front 
with its best showing in the history 
of the product. The Chicago-made 
vehicle had a total of 551. January 
Was its best month, starting the 
— with 84. The lowest rating for 

iamond T was 27 in April. Last 
month the line finished third after 
Ford and Chevrolet. 

Walker Vehicle, which does con- 
siderable business with Chicago de- 
partment stores, had _ sixty-four 
registrations during the year It 
makes electric trucks exclusively 

The standing of all lines 
tered in Cook county for 1928 fol- 
lows :— 
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Available. 
0 ee 
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Home of Dorn 


regis- | ‘ 


| merce, 





16% Gain 








HANDLING THE PIERCE-ARROW LINE 


above, is well located on N. E. 2d 
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rorant | 
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American-La Fr: 
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immings 


9 
9 
9| 
7 
6 | 
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r Ww ID 3 

Four Each—Relay and McCarron. 

‘Three Each—Commercial, Pontiac, 
Clydesdale, Hoffman, Milburn, Velie 
and Chrysler. 

Two Each—Rugby, A. C 3us, 
Essex, Kelly - Springfield, Betz, 
Fageol, Ruggles, Service and Ace. 

One Each—Buda, Highway, Com- 
Moreland, Kissel, Master, | 
Wolverine, O’Connell, Parker, Mac- 
car, Viall, Crane, Safety Cab, Bick 
Willys . Knight, Oldsmobile ands 
Woon 


F. 











equipped. Buyers, t 


neers include them 
make selling easier. 











WISCONSIN AXLES 


Truck salesmen have no difficulty sell- 
ing when their product is Wisconsin 


investment value of these axles. Engi- 


WISCONSIN PARTS CO. Oshkosh, Wis. |] 


oday, recognize the 


in specifications to 


| 





| 
| 
| 














;months are excellent. 


| pects point to a banner year. 


|a gain each month over the corre- 
|sponding month of the year pre- 
| vious. 


Motor Company, Inc., at Miami 


Sa bi 3 


of cars for southern Florida, 
Avenue 


‘Kansas City Truck Sales ~ 





Pll hk of Automobile Row in Miami. 
company, distributed the Packard line for eleven years before organizing the Dorn company. 
Lichtenstetter is sales manager. The company reports a fine business last year. 








Bis 28 


Saisaes| 








the Dorn Motor Company, shown 
J. K. Dorn, president of the 
L. J. 





Active Since January 1 


by H. H, JAMES 


ANSAS CITY, Jan. 24.—Truck | 

sales in Kansas City, in spite | 
of abnormal weather conditions, 
which have prevailed since the 
first of the year, are showing 
much activity and are well ahead 
of last year, 

Snow, thaws, sleet and rains, fol- |} 
lowed in each case with big drops 
in temperatures, have kept the! 
streets and nighways a solid sheet | 
of ice for tiiree weeks, but trucks 
are proving their worth under these | 
most trying conditions and sales | 
have been going forward steadily. | 

Harry A. Miller, manager of the} 
commercial car department of fhe} 
branch’ here, says sales for 
January so far are more than 100) 
per cent. abpve last year. This fol-| 
lowed a slump 1n the first half of | 
December. Mr. Miller says there 
is every indication that “1929 is to 
be a banner truck year.” The com-| 


Reo 


'pany is doubling its sales force to 


handle the list of prospects, 


C. W. Harder, manager of the 


|truck division of the Dial-Walsh | 


Motor Company, Dodge Brothers | 
distributor, says the year is start-| 
ing out in fine shape. December, 
he reports, was better than a year | 
ago and prospects for the next few | 

W. L. Simms, branch manager of | 
the International Harvester Com- 


|pany of America, says sales in the 


truck division are good and pros- 
Sales 
in this department last year showed 


The company’s new 2%, 3 
and 5 ton heavy duty models are 
now on display here, and Mr. Simms 
reports much interest in them. 

F. F. Florea, secretary of the Fed- 








| cations 


and prospects both are good. “We 
have been in business but a few 


months, but sales have been up to | 


our expectations,” he says. “Indi- 
point to a good year 
1929.” The company is moving into 
a new location from 22d and Mc- 
Gee to 23d and Grand. 

M. W. Cline, manager of the Dart 
Truck Company factory here, says 


the factory is working at full ca-| 
pacity with no trouble in disposing | 


of the entire factory output. 
Sales of the D. M. 
Truck Company are “normal,” ac- 


|cording to Frank Dearinger, presi- 


dent. Deliveries have been a little 
slow so far this month, but pros- 
ects are-reported as excellent. 


cS. E.-Lange, manager of the Mack- | 
Truck Company) 


International 
branch, says December was a good 
month, with January promising to 
be one of the most active months 
in almost a year. A fleet of five 
trucks was delivered to the 
Ice Cream Company. 
Sales in December with the 
mond T truck branch here were 
30 per cent. ahead of a year ago, 
according to C. G. Rowan, branch 
manager. January is showing a 
good gain with more live prospects 
listed than ever before. 


Federal Van & Storage Co. 


signed for long distance 
will be exhibited at the 


February 9. 


| 
Morgan-Marshall Motors, Repub- 
busi- | 
ness in both December and January. | 
The company is delivering a second | 


lic distributors, reports a gc 


moving van speed type to the A. B. 
C. Storage Company, the body being 
built here by the Elberg Body Com- 


‘eral Truck Company,,says business ‘ pany. 
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in | 


S.-Indiana | 


Arctic | 


Dia- | 


The branch | 
is delivering a new truck to the! 
The | 
truck, with a special body and de- | 
moving, | 
Kansas | 
| City automobile show which opens | 


Bus Lines in N. J. 
Ask Extensions 


RENTON, N. J., Jan. 24.—Bus 
line extensions to various 
companies operating throughout 
the state were granted this week 
by the Public Utility Commission. 
| The Jersey City and Montclair 
|Bus Company was granted permis- 
|sion to operate buses through the 
'towns of Belleville, Glen Ridge and 
| Montclair on the Jersey City-Verona 
| route. 
| Permission was given the Reading 
| ‘Transportation Company to operate 
| its service between Ocean City and 
| Atlantic City over the Longport and 
| Ocean City Boulevard. 
Combination of the Union Avenue 
|and Summer Avenue bus routes be- 
| tween Newark and Belleville, oper- 
|ated by Public Service, was sanc- 
tioned. The approval is in conform- 
ity with municipal consents obtained 
by the company. 

Upon application of the Trackless 
| Transit Company of New Jersey the 
board approved municipal consents 
of East Orange for extension of the 
| Stuyvesant Avenue route, operated 
| between Roselle and Newark, and 
| Operation of twelve buses on the 
| route. 
| Approval was given on application 
of the Waer Bus Company, Inc., for 
| permission to operate between Phil- 
| lipsburg and Riegelsville in connec- 
| tion with the operation of buses on 














the Easton-Philadelphia route in 
Pennsylvania. 
I 


STRENGTH — 


beyond any nor 
mal need. 


LOW COST= 


dueto large volume 
production, 


ACCURACY ~___|} 
assured by special 


automatic ma- 
chines. 


CLARK 
| METAL 


WHEELS 


Manufactured by 
1 CLARK EQUIPMENT COMPANY 


/ 
| 
} 
| | 
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DECEMBER, 1928, NEW COMMERCIAL CAR REGISTRATIONS 


Figures in this table are from R. L. Polk & Co. of Detroit with the exception of Illinois, which are supplied by the Robinson Advertising Service of Springfield, 111; and New Jersey, 
which are furnished by the New Jersey Motor List Company, New Car Division, Trenton, N. J. Readers desiring county, city or town lists or lists of owners in any given section may 
obtain these by addressing any of these three companies. 
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Taub Compares Large Bore, 


Short Stroke 


Small Bore, Long Stroke 


EW YORK, Jan. 24.—An 


ing a larger bore and shorter stroke engine, based on 


actual tests of both types, was 


ing of the Society of Automotive Engineers in Detroit last 


week by Alex Taub of the Chevrolet Motor Company. 
Mr. Taub pointed out that the@——-——— 


advantages of the smal] bore long 
stroke engine with its lower sur- 
face-to-volume ratio, correspond- 
ingly lower heat losses, and the 
compact unit, with its resultant 
greater percentage of useful work, 
are offset by equally outstanding 
advantages offered in the larger 
bore and shorter stroke engine. 
The large bore engine naturally 
presents a broad chamber which 
lends itself to the purpose of com- 
bustion control much more read- 
ily than the smaller bore engine, 
he pointed out. The present 
knowledge of combustion cham- 
ber architecture which is defi- 
nitely pointing to non-compact 
combustion chambers for smooth- 


Engine With 


authoritative argument favor- 


presented at the annual meet- 





of cooling water between the cylin- 
der bores was regarded as a luxury 
to be employed only in tht higher- 
priced machines. The builders of 
medium-price and low-price cars felt 
that they had done well if they al- 
lowed more than a single wall thick- 
ness in solid metal between bores. 
This practice has been abandoned 
and I am sure it will not be revived. 

“In tests we designed to engineer 
one with a bore and stroke of 2 11-16 
by 4% inch, the other 3% by 3% 
inch. The capacity of each engine 
is 154 cubic inches. The large bore 
engine was designed to meet the 
specifications of H. M. Crane; the 





comparison of the 3144x3% inch 
and the 27x4% inch engines, the 
short-stroke engine crank shaft 
weighed 13 pounds less than that 
of the long-stroke engine, yet the 
crank-pin diameter of the latter 
was 1% inches, and that of the 
short-stroke engine was 2 inches, 

“The short-stroke engine crank pin 
and the main bearing overlap 3-16 
inch, but the long-stroke engine 
crank pin includes % inch of un- 
supported cheek. Getting down to 
the fundamentals of distribution of 
material, we might say that an ideal 
crank shaft is one that incorporates 
the maximum stiffness, highest vi- 
bration-period position and mini- 
mum duration of vibration period 
for the minimum number of pounds 
of steel. 

“Considering the short and the 
long-throw crank shafts from the 
viewpoint of counterweights, it is 
obvious that the weight to be offset 
is centered mainly about the crank 
pin and hence that the dynamic 
out-of-balance produced is propor- 
tional to the stroke. Then it is 
plain that the need for counter- 
weights to offset bearing loads is 
far less in the short-stroke than in 
the long-stroke engine; therefore, 
the short-throw crankshaft has the 





advantage, so far as counterweights 


general compactness of the short- 





small bore engine, to meet my own 





ness and high surface to volume 
ratio for a portion of burn as an 
aid in preventing detonation 
make the larger bore the more 
desirable. 


Another advantage of the larger bore engines ever perform as well| 


bore engine is that it lends itself 
more satisfactorily to manufacture 
than the smaller bore engine. That 
is Mr. Taub’s contention that a bet- 


design and more easily inspected. It | 


is Mr. Taub’s contention that a ebt- 


ter large bore engine of equal dis- | 


placement and more satisfactory 
performance is more easily con- 
structed than the smaller bore en- 
gine with the longer stroke. 


One of the drawbacks sometimes | 
designing the larger | 


to be met 
bore engine, however, is the space 
limitations which are placed upon 
the power plant as a whole. Mr. 


Taub declares that such limitations | 


should not be permitted to inter- 


fere with the design of the engine | 
even though the larger bore engine | 
might require the addition of an 


}pch or two to the wheel base of 


In determniing tne wre cize Mr. 


Taub said:— 

“Consider for a2 moment that 
we are about to design a new en- 
gine. It is assumed that we know 
the purpose, type of performance 
and range desired, and therefore 
the piston displacement. Much 
can be written about piston dis- 
placement, or, rather, the lack of 
sufficient piston displacement. 
Let us assume that this matter 
has been settled; then, if we are 
to have valves in the engine, the 
valve size should be our initial 
consideration. Bearing in mind 
that we want the easiest engine 
to build good, we should select a 
valve lift that will call for a cam 
shaft which incorporates a profile 
that will not burden the shop. In 
other words, a short lift with the 
diameter of the valves leaning 
toward the large size. 

“With the valve diameter set we 


can lay 
minimum engine length between 
bearings, allowing the 


amounts of metal and water be- 


tween each two valves. 


the foundry to produce it at mini- 
mum cost and with maximum as- 
surance that we shall get what we 
require. U 

determined, and the largest bore in 
the desired multiple required that 


can be placed therein with due al-| stepped by exploiting the natural | 
lowance for walls and water space} roominess of the large-bore engine.| minum industry. 


will represent the minimum bore to 
be used. In my opinion, this bore 
will prove to be the most practical 
and most economical. ; 

“From the bore, the crank pin size 
can be determined. The sizes of the 
main bearing and the cheeks of the 
crank shaft should be cscertained 
from the range and performance 
desired. In this way the proper 
length of the engine can be decided 
by sound practice rather than by 
executive order. 

“When an engine is small bored 
and an effort is made to take ad- 
vantage of this fact to shorten the 
power plant, the decision inevit- 
ably is made to dispense with water 
between the exhaust and the inlet- 
valve ports. This decision has been 
made many times in our history 
and the result has always been un- 
satisfactory, if we admit that it 
is undesirable to haye the product 
fail to maintain its performance 
after reasonable hard driving. 

“There was a time when the use 





specifications. The engines were 
p= as part of a program to deter- 
|mine what constitutes proper bore 
}and stroke. 
| of the small bore engines never ma- 
| terialized. At no time did the small 


las the large bore engines, because 
| they never stayed in tune. 
| “It was during this program 
that we found that fundamental 
information on combustion cham- 
bers was sadly lacking. We de- 
cided to step up the compression 
of the small-bore engine to a 
point at which detonation would 
be the limiting factor. We quickly 
discovered that thump or rough- 
ness was the real obstacle, and 
that detonation was not. It was 
noticeable at the time that the 
small-bore engine bumped more 
than did the large-bore engine. 
This was unexplainable at that 
time, although the explanation is 
easy enough now. 

“A cylinder - head - development 
program was started. We had to 
gine every day for six months, and 


The greater efficiency 


throw crankshaft, it is a much easier 
| product to produce in the forge shop, 
| particularly 
| desired and are forged integrally. 


| 
| 


drawn through the top of the en- 
|gine; therefore the long rod makes 
}it necessary to add to the crank case 
| height so that the rod and piston 
|can be removed from the bottom. 
| With the large-bore engine, the rod 
}can be withdrawn from the top and 
| full advantage of the short connect- 
|ing rod can be taken. 

| “Weight is in favor of the long- 
stroke small-bore engine by ap- 
proximately 35 per cent. However, 
| the short stroke partly offsets the 
resultant inertia loading, leaving a 
|9 per cent. increase, compared with 
| the large-bore; but, since the cen- 
| trifugal loading of the crank pin is 
also to be considered and in our 
particular comparison it is 22 per 
;cent. greater for the small-bore 
}than for the large-bore engine, it 
| is obvious that the small-bore long- 
;throw crank shaft has a greater 


are concerned. On account of the| 


| 


| 
| 


|the larger bearing were fitted ON)! parrascment 


| 
} 


|culty met in the procedure, due| grade are required. 


| 
} 








Technically Speaking 


By WILLIAM C. CALLAHAN | 


wail 








KNOW YOUR CAR 

E Standard Oil Company of 

New York has recently issued a 
booklet entitled, “Know Your Car.” 
This booklet is written essentially 
for the motor car owner and lay- 
man. It is illustrated accordingly. 
While the booklet deals particularly 
with lubrication problems, it is the 
work of men familiar with both 
lubrication and automobile engi- 
neering and should prove a valuable 
aid to dealers in explaining more 
clearly to the clientele the more 
essential points in motor car opera- 
tion. The booklet is sent free on 
request by the Standard Oil Com- 
pany, 26 Broadway, New York city. 


NEW PROCEDURE FOR NEW 
DEPARTURE 


EVISION of the method of 


motor car field, is the No-Back 
transmission. It has been adopted 
throughout the Stutz line. This de- 
vice is simple in construction, posi- 
tive in operation, and, under tests, 
has proved itself to be fool-proof 
from every angle. 

It consists of a metal collar 
mounted on the drive shaft, and a 
free roller, parallel to the drive 
shaft, and, rolling between it and 
the side wall of the collar, which is 
so constructed that when the shaft 
is turning in the forward speeds 
the roller in contact with it rotates 
freely. When the rotation of the 
shaft is reversed the roller wedges 
bétween it and the collar, bringing 
the collar into contact with the 
drive shaft, where it serves as a 
| brake, holding the car from rolling 
backward. When the car is running 
in the reverse gear, however, a re- 





sary by the increasing weight of 
the front wheels due to the use 
of heavier tires, larger brake drums 
and a more substantial construction 


if counterweights are) of the wheel itself. 


Under the previous method of 


“It is well to call attention to the mounting the outer bearing races 
|fact that, in the small-bore engine,|anq dust washer were fitted 


into 


the connecting rod cannot be with- |the wheel and the inner race and 


The wheel was then 
The chief diffi- 


the axle. 
lifted into place. 


to the increasing weight of the 
wheels, was the fact that the dust 
washer often became damaged 
through bumping and was rendered 
unfit for use. 

To overcome this a method was 
devised which consists of slipping 
the inner race of the larger bear- 
ing into place in the wheel, the 
wheel is then placed on the axle. 
During this, operation the dust 
| washer should fit snugly on the in- 
|ner racing supporting it. If it fails 
ito do this another dust washer 
|should be used. This is not done 
| for the purpose of holding the inner 
| race while mounting the wheel, but 
|is necessary to properly insure the 
lexclusion of dirt when the car is 


dynamometer because it was the|load to sustain than has that of | operated. 


Only ongine with which we could 
make check runs. We ran this en- 
| gine every da yfor six months, and 
jlearned something about engine 
| stability and durability. 

“The small-bore engine was 15 
pounds lighter and 1 13-16 inches 
shorter. It had no cooling water 
| between the cylinder bores, and that 
|compromised the valve-seats. The 
|result was a poor engine. 
| ‘Two other engines were developed. 
One a 2%x4% in. and the other a 
|}3%x3% in. Each had a capacity 
| of 186 cu. in. Both blocks were 
| purchased from the same foundry. 
| The small-bore engine gave a great 
| deal of trouble. The large-bore en- 
|} gine is still running. Its cooling 
| efficiency is so much greater that 
|} it is hardly fair to make a com- 
| parison between the two engines. 
{In the large-bore engine we were 
|able to have an opening at both 


out what should be the! ends of the engine block and make 


|a visual inspection. We, therefore, 


proper! provided a design that could be 


| easily cast and easily checked. The 


The water | foregoing small-bore engine block | 
space must be sufficient to permit} weighed 40 pounds more than that | 


| of the large-bore engine. 
“In a further effort to establish 
| basic economies we collaborated 


A definite space is thus| wtih a large foundry to determine | 


| Whether some of the recognized 
| with a large foundry could be side- 


| Here we scored a major gain, since, 
| from this, a new principle of cylin- 
| der-block molding was developed. 
| For each block, 145 pounds of core 
| Sand was eliminated as well as its 
| proportional amount of core ovens, 
| floor space and trucking of cores 
back and forth. The mold was of 
| green sand except for water-jacket 
| and valve cores and for the pockets 
| over the main bearings. The crank- 
}case construction was, up to that 
| time, believed to be the best bearing 
structure available, but too costly 
| for use in low-price engines; yet it 
| was available for less cost than the 
| worst design of which we could 
| think. 

“Considering crank 


| shafts in 
| connection with short-stroke ver- 
sus long-stroke engines, it is dif- 
ficult to find a single point that 
might place the long-stroke en- 
gine crank shaft in a favorable 
light. The advantages seem.to be 
entirely with the short-stroke en- 
gine. Continuing the previous 


the large-bore short-stroke engine. 
Since torsional loadings and periods 
are the greatest consideration, the 
diameter of the crank pin and bear- 
ings should be fundamentally the 
same for both engines, because the 
power and speed of each are equal. 

“Attempting to increase the ca- 
pacity of the connecting-rod bear- 
ing of the small-bore engine by 
increasing the diameter of the 
crank pin leads naturally to an 
increase in velocity of the bearing 
surface; hence, there is very little 
gain in the pressure-velocity char- 
acteristic. But in the large-bore 
engine, we can increase the length 
for which there is usually room, 
and make a direct gain, because 
the bearing area is increased with- 
out increasing the surface ve- 
locity.” 





Burgess Battery Experimenting With 


| CLEANING AND LUBRICATING 
MANUAL 

MANUAL of instructions for 

automobile mechanics, 

in detail with lubrication and clean- 





recently been prepared by L. E. 
Noble and J. A. Roenigk and pub- 
lished by McGraw-Hill Book Com- 
pany, Inc., 370 7th Ave., New York 
city. This manual takes up each 
cleaning and lubricating problem 
| individually and explains it clearly 
| and concisely. Illustrations are 
used to elucidate the more involved 
problems. 


NO-BACK TRANSMISSION 
NE of *the leading contributions 
to motoring comfort which has 
made its appearance in the 1929 





| 
| 


__ New Method of Obtaining Aluminum 


Madison, Wis., Jan. 24—A new 
| Process, discovered by a Norwe- 
gian scientist and checked for ac- 


| tain degree. 


curacy by experts in the Burgess 


Battery Laboratories, here, may 
change conditions in the alu- 


} 
| 


i 
| S. Svendson, Norwegian chemist, 
| who perfected the process, has been | 


|in Madison recently working with 
|O. W. Storey, Burgess metallurgist, 
|checking the findings. The Bur- 
|gess expert’s investigation has 
|shown that Mr. Svendson’s process 
|is practical, 
| pany say. 

| The Burgess company is building 
|@ small plant to complete the ex- 
| periments, and the officials are con- 
|templating the erection of a new 
plant to manufacture the aluminum 
product. 

| It is believed the Svendson proc- 
;ess will result in a much cheaper 
price for aluminum. 

By the Svendson process a low 
grade bauxite, or even clay, may be 
used to obtain aluminum. This, of 
course, allows a much larger field 
for the industry. 

A low grade of ore or a clay is 
taken in the Svendon process and 
subjected to an intense heat. 
| This roasting is known as cal- 





officials of the com- | 


cinating and serves to break up 
the chemical elements to a cer- 
Then the chemicals 
which Mr. Svendson has _ per- 
fected are applied to the hot ore 
or clay. This further breaks up 
the chemical composition.. Two 
results are accomplished. First, 
the silica, which is the base for 
glass, is taken out, and then the 
alumina is removed. 

The alumina is treated with other 
chemicals, also perfected by Mr. 
Svendson, and aluminum is finally 
produced. The process has been 


| patented in Europe, but the patents 





are pending in this country, and 
full details of the method are ac- 
cordingly withheld. 

Of late years aluminum has be- 
come of increasing importance in 
industry. Many years ago the 
metal was exceedingly difficult to 
obtain and the price was high. A 
process was perfected, however, to 
produce it much more cheaply and 
the price went down. For some 
time it was used chiefly for cooking 
utensils, but finally its worth was 
recognized for other uses. It is 
now used for making automobile 
bodies, airplane fuselages, pistons, 
anes utensils and even furni- 
ures. 


dealing | 


ing problems and their solution, has 


lease prevents the roller from wedg- 
,ing between the collar and the 


The simplicity of the design and 
the fact that all working parts run 
| quietly in a bath of oil make for 
|long service and satisfactory opera- 
| tion of this device from all stand- 
| points. 

| From the driver’s point of view, 
it offers a ready relief from the em- 
of rolling backward 
into the front of a following cai 
| when stops and starts on an up- 
It further re- 
lieves him from the flustration 
| which usually accompanies stalling 
the engine during-shifts on a steep 
|grade. It also relieves him of the 
jnecessity of holding his foot on the 
| brake during long traffic stops on 
|steep up-grades or of setting his 
|}emergency brake. 

|} From the mechanical standpoint 
jit relieves the entire running gear 
|of the strain placed upon it by en- 
| gaging the clutch and speeding the 
engine after the car has started to 
roll backward on a steep grade, and 
also of the strain of engaging the 
clutch, with the emergency brake 
|set and releasing the brake as the 
;car starts forward. 

At any rate, the business of start- 
ing a car forward on a steep grade, 
which was always a ticklish job for 
the less experienced driver, has been 
greatly simplified. 

SIMPLIFYING ELECTRICAL 
CONTROL 
ENTRALIZED control of electri- 





| duced this“year for the first time 
| by Willys-Overland, Inc., in all its 
|models and the Elcar Motor Car 
Company. This simple device proves 
very effective in simplifying the op- 
eration of a motor vehicle and 
should have real appeal for women 
drivers. 

Starter, lights and horn contre), 
under this arrangement, are center 
in a single button at the hub of the 
| steering wheel. To start the. engine, 
| the operator lifts the button upward 
j from the center of the wheel, thus 
,;engaging the starter motor. The 
| horn is sounded in the usual man- 
j ner, by depressing the button with 
|the tip of the finger. Lights are 
|controlled by rotating the button 
| left or right, as bright or dim lights 
| are desired. 
| For night driving, this innovation 
| offers many desirable features. It is 
|no longer necessary to feel around 
| under the dash with the foot to lo- 
| cate the starter button. Should the 
| engine be stalled on a hill, the oper- 
|; ator has both feet free to operate 
|brake and clutch controls while 
| Starter motor is being manually en- 
| gaged. Light controls at the centei 
of the steering wheel have been 
| adopted almost universally and this 
feature incorporated in the central- 
ized control is a great convenience 
| when meeting oncoming drivers at 
| night, as it obviates the necessity oi 
| searching around the dash for the 
| light control switch. 
|HOUSE OF REPUBLIC TRUCK 
| CAME FROM NORTHWEST 
| Portland, Ore. Jan. 24.—T. M. 
| House, who has been made assistant 
| to G. R. Hanks, chairman of the 
| executive committee of the Republic 
Truck Sales Corporation, was form- 
erly sales manager and Northwest 





zone manager in Portland. When 
President Hayes became ill at 
Denver, House went east and was 


at Alma, Hayes’ home, 
latter died recently. House was in 
close touch with the entire Republic 
organization and was very close to 
Hayes. He will have charge of all 





operations at Alma. 


cal equipment has been imtro- —.- 


‘ 


when thé’ 
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Electric Auto-Lite Net 
“Profit in ’28 $7,000,000 


EW YORK, Jan. 24.—The Electric Auto-Lite Company 

in 1928 closed its most prosperous year and is entering 

1929 with operations on a scale which indicates new records 

this year. e 
The company is employing about 

12,000 and running night and day eens ny Carnie GS 


in some divisions. The management 
expects to increase its personnel 20 ee 
per cent. before April 1. 

Last year Auto-Lite’s business 
amounted to nearly $50,000,000 
and its January gross was slightly 
in excess of $1,100,000. January 
gross this year is expected to 








Philadelphia, Jan. 24.—The eighth 
annual report just distributed by the 
Automobile Banking Corporation of 
this city indicates that this com- 
| pany has liberally shared in the 
general prosperity of the automo- 
bile industry for the year 1928. With 











Rubber Prices 


New York, Jan. 24.—The rubber 
buying movement was all the more 
Startling to the trade in view of the 
almost total absence of manufactur- 
er interest in either the exchange or 
outside markets during the day. The 
commission houses appeared to have 
completely reversed their bearish 
position noted earlier in the week 
and were advising the purchase of 
future months for early realization. 
In dealer quarters, however, it was 
intimated that the speculative buy- 
ing was based on the temporary un- 
covered position of one of the 
market's foremost dealers and im- 
porters. This factor is understood 
to have been a buyer in both markets 
this week. 











| 





The advance up to noon had been 
based chiefly on the better cables 


reach $3,000,000. In the firt 
quarter of 1928, gross was approxi- 
mately $5,000,000, whereas this 
year the first quarter’s business 
is estimated at between $11,000,- 


| an av_rage working capital of $440,-|and at that time the market here 
000 it earned over $110,000 net prof-| was some twenty or thirty points 
| its, or about 25 per cent., on its! up from the previous close. Specu- 


Commercial Trust 
Reports New High 
In Gross Business 


New York, Jan. 24.—New high 
records for gross business and 
earnings were established in 1928 
by the Commercial Investment 
Trust Corporation, one of the 
om largest finance compan- 
es. 

Its annual report, made public to- 
day, shows that the volume of bills 
and accounts purchased during the 
year reached the record total of 
$282,163,895 net, compared with 
$188,271,263 in the preceding year, 
while consolidated net profits avail- 
able for dividends amounted to $5,- 
278,263, against $3,003,392 in 1927. 

After payment of preferred divi- 
dends, the earnings available for 
dividends on the common stock were 
$4,468,978, equivalent to $9.71 per 








| capital. ‘Its volume of business, | lative interest blazed up during the 
|}amounting to $3,339,000, increased | afternoon and March rose 110, May 
| for the year with about 38 per cent. and July 90, September 130 and | 
| over 1927, thus maintaining its rec- | October 120 points over the -previ-| 
|ord of growth for the last eight | ous night’s finals, large tonnage in| 


000 and $12,000,000. 

Net profits in 1928 amounted to 
upward of $7,000,000 after all 
charges and taxes, or in excess of 
$8 a share on 890,000 shares of 
stock. This compared with §$2,- 
363,475, or $9.45 a share on 250,000 
shares, in 1927 and $1,777,694, or 
$7.11 a share, in 1926. 

The rapid advance in earnings of 
Electric Auto-Lite Company has 
been reflected in a spectacular ad- 
vance in the company’s securities. 
Two years ago, with 250,000 shares 
ef stock outstanding, the company 
was selling in the market for less 
than $16,000,000. Current prices for 
its shares represent a market equity 
of around $135,000,000. A year ago 
there were about 900 shareholders 
and today there are around 1,700. 

The company has built up its busi- 


ness and earnings at a rapid rate. ; 
| NEWARK AUTO TOP & BODY 


In 1925 the gross was approximately 
610,000,000, contrasted with last | GETS NEW JERSEY CHARTER 
| Newark, N. J., Jan. 24—The 


year’s gross of nearly $50,000.000 and | 
estimated gross in 1929 of $75,000,000. | Newark Auto Top and Body Service 
| Company, Inc., manufacturer of au- 


Net earnings have kept pace with 
; o . ° + £, . . 
ae oe Se eS | tomobile bodies has been granted a 
| state charter. The concern is au- 


if figures were available, would un- 
doubtedly show an even greater rela- | thorised to fasue 660 shares no par. 
Lee Beaman, Leon Wellington and 


years since its incorporation. 


successful of the 


around Philadelphia, exclusively. 


BBER REPORTS | 
INCREASE IN ORDERS | 

Racine, Wis., Jan. 24—Orders ob- 
tained from dealers by the Ajax 
Rubber Company, Inc., in Decem- 
ber, 1928, showed an increase of 37 
per cent. over November, 1928, and 
an increase of 51 per cent. over De- 
cember, 1927, according to H. W. 
Roland, general sales manager at 
the company’s general offices in| 
Racine, Wis. The company went) 
into 1929 with an unprecedented 
amount of unfilled orders, reflect- 
ing an increase of 93 per cent. over | 
December 31, 1927. 


AJAX RU 


tive gain. 

Selling prices for the company’s 
products have been steadily re- 
duced. In the Auto-Lite division 
they show a reduction of 25 per 
cent. to 30 per cent., during the 
past four years. When the com- 
pany started business in 1911 it 
received $125 for its sets. Much 
improved sets now average under 
320, At that time there were 37 
manufacturers in tke business, 


| prise the directors. 


ARNETT & WITT NOW IN 
NEW SALES BUILDING 
Richmond, Ky., Jan. 24.—Arnett 
& Witt, dealers in Oakland-Pontiac 
automobiles, have moved into their 
large new garage at 230 Irvine St., 
this city. This garage and show- 
room is one of the finest in eastern 
Kentucky. 





| Dorothy Hart, all of Newark, com-| 


} 











THOMAS CADILLAC CO. AT 


whereas there are at present only 

four competitors and Auto-Lite 

handles about 50 per cent. of the | oe ; 

business. | REO SALES AND SERVICE 

et other factors account for| APPOINTS SALES MANAGER 
e rapid progress which the com-| 

pany has made in the past year or | -.. ~~ e om. -"y | 

» 4. There has been a large expan-| ,ng . a —. : vs “the | 

sion in sales to leading automobile | ee een eee See 4 

manufacturers. Included among its| ee ee 

principal customers are: Ford | retail sales manager and F. E. Gar- | 

Willy - Overland, Hudson - Essex, | ‘tan aa oo a 

a. Hupp, Durant, Chandler and and — z a ; 

eading truck manufacturers. All 

but two automobile lines on the | PATERSON PACKARD CO. 

market are carrying some Auto-Lite | OPENS BRANCH SHOWROOM 

equipment. | Passaic, N. J., Jan. 24—The Pat- 
Acquisition of other companies,| erson Packard Company opened its 

principally engaged in electric stor-| branch showroom at 57 Main Ave. 

age battery business, also has| this week with E. R. Bell as man- 

helped to swell the company’s sales | ager. Mr. Bell is completing his 

and earnings. About $20,000,000 of! eleventh year with this concern. 

its business last year was accounted | : si 

for ie the 2 divisions ac- 

quire uring e year. The com- 

pany expects to ship about 7,000,000! ASEEVELS CEARSERED 

batteries this year. Its battery pusi-|, Asheville, N. C., Jan. 24—The 

ness supplements its other lines, as omas Cadillac Company, Inc., 

battery sales are stronger in the| as been chartered here with an 

last half of the year than in the | authorized capital of $100,000. The 


first half, whereas, electrical equip-|incorporators are G. C. Thomas, 
ment sales are stronger in the first|Charles E. Kistler and J. Henry 


half. | Gaston. 
In 1928 the company began the | es : 
manufacture of starting motors eaven NEW CHIEF OF 


WHITE TRUCK BRANCH 
Fresno, Cal., Jan. 24D. S. Crav- 
}en has been appointed manager of 
the Fresno branch of the White 
Company, 1900 South«Van Ness, 
manufacturers of the White Motor 
truck. He succeeds F. W. Willett. 


for the Ford Motor Company. At 
present this production is around 
8,000 units a day. It also is mak- 

“ing coils and distributors for 

Ford. On February 1 it will begin 
manufacture of generators for 
Ford, beginning with an output of 

1,000 a day and gradually in- 
creasing this schedule until a total 
of 4,000 a day is reached. 

Ford orders are an important part 
of the company’s business at pres- 
ent, and new contracts from this 
source undoubtedly will assist ma- 
terially in raising earnings to rec- 

«ord levels during the early part of 


TIRE STORE IS SOLD 
Lancaster, O., Jan. 24—The Lerch 
Tire Shop here has been purchased 
by the Bletzacker-Ewing Tire Store 





| automobile service station interests 


°this year. Record schedules for| here, with the exception of the main | 
production of motor cars by other! store, to the National Refining | 
customers slso will be reflected fa- | Company. They will establish 


vorably in the company’s operations headquarters at the Lerch station, 
this year. 


‘it was announced. 


| 
j 
| 
} 
| 


) 


| 


all these months being taken by the 


The corporation is one of the most Wall Street interests, professional 
local operating | operators and floor brokers. 
companies, serving the automobile | alizing cut into these gains appre 
trade within a radius of 150 miles| ably, but the bullish enthusiasm w 
| not lessened thereby. 


Re- 


| 


Factory demand was lacking as 


| severely yesterday as it had at any 


period during the past fortnight. 
Basing their ideas on the higher ex- 
change values, dealers lifted their) 
quotations on the standard grades 
%c. on spot and nearby, and *«c. on 
the distant positions, and made up- 
ward revisions in the ambers and 
crepes of ‘4c. to %c. The Paras, 
Centrals and Esmeraldas were ad- 
vanced a cent or more per pound. 
Prev. 


| 








High Low Close close 
January . 21.10 20.69 21.10 20.30 
February. 21.900 20.60 21.20a21.30 20.40 
March . 21.70 20.70 21.40 20.60 
April e6 ° *21.60 209.80 
May 21.90 21.10 21.70 21.00} 
| June . 21.50 21.50 *71.80 21.20] 
July . 22.20 21.50 22.06a22.10 21.30 | 
| August > *22.10 21.40 
September.. 22.70 21.70 22.20 21.40 
October 22.70 22.30 22.40 21.50 
November... .... o* *22.40 21.60 
December 22.60 21.90 22.40 21.70 | 
Spot price, *21.30. Sales, 1,630 lots. | 
*Nominal 
OUTSIDE CLOSING PRICES | 
(Per pound, detfvered, New York) 
Plantation— Bid Asked | 
Ribbed, smoked sheets, spot 21% 2133) 
DE. Sn avecikts~+autay as 21% 21%) 
PUROURET cccaceecsceessone 21% 21%) 
Eee me 21% 21%] 
ROTTFORO co cccecccccceccic 21% 21% 
July-September ..........+. 21% 21% 
Spot— | 
First latex crepe.........++ 21% 21%) 
Clean thin brown crepe..... 19% 19% | 
Specky brown crepe...... 17% 18%! 
Rolled brown crepe......... 16 16% | 
Si MR Svc ccccacetooes 19% 195 | 
Be? @ CEs 60 600 606é0cens 19% 19% | 
No. 4 amber. . 18% 19% 
Paras— 
Up-river, fine, spot........ 22 22% | 
a rr 14% 15 | 
Accra, fine, spot........... 23 23%} 
Caucho ball—Upper ....... 14 14% | 
Brazil, washed, dried, fine.. 28 ‘ | 
Centrals— 
i. | EE Eee 13% 14 
eo aa ee 13% 14 
Guayule, washed and dried.. .. 17% 
Balata— 
WE MOONEE oo 6k cocieseeana 50 
Te GE sccceneeses 52 
a... _ ee 50 
OGM WO 6 han cers esas 27 28 
! SCRAP RUBBER 
(Dealers’ buying prices, f. 0. b.. New York) 
Boots and shoes, black, ton.$19.00 a20.00| 
Se. Ce snipaev en ees -50 a .60 
Inner tubes, mixed, cwt.... 3.75 a 3.80] 
Inner tubes, red, cwt. .. 4.50 a 4.75] 
Tires, standard, mixed, ton. 17.00 a18.00} 
Inner tubes, No. 1, cwt - 6.00 a 6.25 
Inner tubes, No. 2, cwt.... 3.62%a 3.75) 
Mixed hose, seft, cwt...... 50 .a .65) 
Hose, air brake, ton.. .....27.50 a30.00| 


*Nominal. 


B. F. GOODRICH DECLARES 
QUARTERLY DIVIDEND 





Akron, Jan. 24.—The B. F. Good- 
rich Company declared a regular 
quarterly dividend of $1 on the 
common, payable March 1 to stock 
of record February 8. The company 
also declared two regular quarterly 
dividends of $1.75 each on the pre-| 
ferred, payable April 1 and July 1} 
to stock of record March 8 and June 
10, respectively. 

B. F. Goodrich Company and sub- 
sidiaries in a preliminary statement 
for the year ended December 31, 
1928, reports a net profit of approx- 
imately $3,500,000 after Federal 
taxes, depreciation, interest, etc., 
equivalent after dividend require- 
ments on 7 per cent. preferred stock 
to $1.48 a share on 745,910 no-par 
shares of common stock. 








and Service Station. Messrs. Bletz- | Williams, president of the Marmon 
acker and Ewing recently sold their| Motor Car Company, 


MARMON DIVIDEND 

| Indianapolis, Jan, 24—G. M. 
today an- 
nounced that the company’s board 
of directors had declared the regu- 


| VAIL SAYS PLANT WILL 


Share on 460,132 shares—the aver- 
age number outstanding during the 
year. This was approximately dou- 
ble the earnings per share in 1927, 
which were equal to $4.89 on an aver- 
age Of 443,000 shares outstanding. | 


Dividends paid on preferred and| general manager and has taken 
ci-| common stock amounted to $2,474,-| charge of the main office here. 
as | 890, while $2,709,872 was added to| Harry L. Swanson, for the last three 
| years sales manager for the local ° 
| branch, has been appointed man- 


surplus out of the year’s earnings. 


COLUMBIA BUS COMPANY 


ORDERS NEW VEHICLES risHER BACK ON JOB AT 


Columbia, S. C., Jan. 24—Seven| 


new city type buses and two new!) 
17-passenger buses have. been! 
ordered by the Columbia Bus Com- 
pany and will be here very shortly, 
according to Cliff Thompson, presi- 


'dent of the company. With the ad- 


dition of the new equipment, the 
company will have a fleet of thirty 
buses operating in Columbia. 


BE IN PRODUCTION SOON 
Gloucester City, N.J., Jan. 24—H. 
H. Vail, president of the Automatic 
Drive and Transmission Company, 
Inc., announces that the plant here 







FAGEOL OF CALIFORNIA NEI 
TO SHOW 50 PER CENT. GA 
San Francisco, Jan. 24.—The If 
statement of the Fageol Motor Comms 
pany of California is expected to ~ 
show a net approximately 50 per 
cent. above 1927, when it led. 
$152,845 before Federal taxes. Thk 
amounted, after tax deduction, 7% 
$158 a share on 84,050 shares 
preferred and 37 cents on 200,00 
shares of common. The company 
has a new order from the Union ~ 
Pacific Railroad for five buses. : 


MIDLAND STEEL PROFIT 
~ LAST YEAR §$3,05 
Cleveland, Jan. 24.—Midland Si 
Products Company reports for the 
year ended December 31, 1928, @ #2 
profit of $3,053,644, after charges, “|” 
but before Federal taxes, compa: “ 
with a profit of $2,299,030 in 1927, ~% 
The profit for December was $189,- 
773 before Federal taxes, compared 
with $147,684 in December, 1927. 


RYAL MILLER CHEVROLET 
MAKES KNUTH. MANAGER 
Sioux City, Ia., Jan. 24—B. F, 
Knuth, who has been manager of 
the Norfolk, Neb., branch of the 
Ryal Miller Chevrolet Company the 
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‘returned to his duties. 


| there. 
|L. Mallon will represent the Newark 
| Auto Trade Association at Chicago. 


| thirty days. 
|has been all experimental and test 


past year, has been advanced to 
























ager at Norfolk. 


UPPERCU-CADILLAC CORP. 
Newark, N. J., Jan. 24.—Clarence 
E. Fisher, general manager of the 
Uppercu-Cadlilac Corporation, has 
He recently 
underwent an operation. Mr. Fisher 
has decided not to make his annual 
trip to Chicago for the motor week 
Claude Holgate and William 





will start production on its new 
automatic clutch within the next 
The work up to now 


work. 





RANGE OF AUTOMOTIVE STOCKS 


NEW YORK STOCK EXCHANGE 





lar dividend of $1 per share on out- | 
standing common stock, payable’! 


| March 1 to stockholders of record | 


\ February 15. 


-—Previous 1929—, Net 
High Low Div, Sales High Low Close Change 
a. soe See “yo 3 Rumely ..... 300 50 50. 50 = ~ “"" +4 

* DE cepsecassccoes 300 (#0 ., Soe > mike . 
11% 9% Ajax ‘Rutter... 1n.200-"11% 10% 11 > 

194 179% 1 Allis-Chetmccts “i500... 500 185 182% 185 + 2% 
47% 43% osu Am. Bosch Magneto... 2,100 45% 44% 44% + &% 
or 72% 7 Aah, CHEE BE... ccece ~ 100 72% 72% 72% — % 
&% 7% re Am.-La France ...... 500 1% « oes 
63% 54% eoce Briggs Mfg. Co....... 54,500 58% 55% 57% + 1% 

145 137 7 Brockway Motor ..... 100 137 137 137 osne 
23 20% oose Chandler Motor ...... 200 22 21% 21% — 1% 
40 37 cece GP Be écpaccsacssene 100 39% 39% 39% + 1% 
35% 29% ages Chicago Pneu. Tool 700 §8=632% 32 32% — % 

135 117% 3 Chrysler Corp. ....... 95.400 122% 118% 119% + % 
28 % 19% .80 Continental Motors 26,900 27 26% 26% — % 
72% 61 3 Eaton Axle & Spring.. 2,800 183% 183% 183% 4-~S 

161% 134% 4 Electric Auto-Lite .... 38,500 167% 162% 164% — 1 
88% 84% 5 Electric Stor. Battery. 7,300 86% 84% 86 + 2% 
13% 10% ooo Emerson-Brant A ..... 100 11% 115% 11% + 1 
5% 4 ee > Berrie re 100 5% 5% 5% + 1% 
20% 18% .80 Federal Motors ...... 300 19 18% 18% — % 
20% 15% sad Pee 28,600 20% 19% 19% + % 
72% 65 éue'e GO. 3ME Bosc ccccccods 400 7 70 70 + Me 
28% 24 onee Gabriel Snubber ...... 2,000 26% 26% 265% — % 
17% 15 er Gardner Motor ....... 2,800 15% 15 16% — % 

209%, 194% 5 General Motors ....... 12,900 207% 204 204 + 1% 

126% 124% 7 GO BE oscosccecavese 300 125% 125% 125% ae 
44% 36% 1.76 Giiddem Co. ..ccccces 5,800 41% 40% 40% — Ss 

105% 96 4 Goodrich Co. ........ 11,100 102% 9 99% — 2% 

115 113 7 SS eer 100 114% 114% 114% — % 

140 122% cane Goodyear T. & R.. 5,400 132% 128% 129 —1% 

203% 103 7 Oe Ue rasececn bid he Oe 200 103% 103% 103% + Ms 
54 46% re Graham-Paige Motor... 3.400 48% 48 48% + 1 
93 84 5 Hudson Motor Car.... 86.000 85% 84% 84% — % 
81% 76% 2 Hupp Motor Car...... 8.600 77% 76% 76% — & 
14% 11 odes Intercon. Rubber ide §00 12% 12% 12% rrr 

101% 92% 2.50 International Harvester 8,200 99% 97% 97% + % 

228% 180% Johns-Manville =e eee 27,100 228% 220 224 — 1 
16% 12% Jordan Motor Car..... 1,800 14% 13% 13% — * 
24 zl‘% k Kelly-Springfield ..... 7,500 22% 21% 22 — %* 
54% 47% 2 Kelsey-Hayes Wheel .. 11,700 54% 52% 53% + % 
25 21% aaa Lee Rubber & Tire.... 1,200 23% 22% 23% sees 

112 194 6 a. ee 3.700 108% 106% 167% sas 
84 69% 4 NE RESET 2,500 72% 70% 70% — 1% 
79% 74 3.75 Marlin Rockwell ..... 300 78% 78 78 — % 
34% 28% inate tae ees ice as 1,700 31 30% 30% — 4% 
28% 22% seae Miller Rubber ........ 100 . 25% 25% 25% — %* 

8 6% er Moon Motors ........ 1,400 7 6% 6% — wh 
25% 22% eas Moto Meter A......... 300 23 22% 22% — % 

194% 165 2 Motor Products 600 193 190 190 — 1 
46 42% 2 Motor Wheel Corp..... 1,800 44% 43% 44% ens 
81% 74% feue Mullins Mfg. Co...... 100 76 76 76 — 3% 
77% 68 ee Biurray COPM. «ccc ccce 4,000 76 74% 75% — t& 
110 102% 6 Nash Motors ......... 26,500 106% 104% 105% + % 

6% 5 ewe Norwalk T. & R.. 200 6 5% 5% — %* 
10 & ls ok Omnibus Corp. ....... 500 9% 9 9% — 4% 

153 139% 5 Packard Motor Car... 13,200 143% 141% 141% + 1 
22% 19% as Peerless Motor Car... 300 20% 20% 20% oa’ 
37% 28% ao kk Pierce-Arrow ......... 300 20% 20% 20% esse 
86% 72% esas UE Siccass 6 s-0 066 500 83% 82 83 & = 
31% 28 %% 80 Pe ee ceca ae 2,700 28% 28% 28 5% — 
12% 10% aaare Reynolds Spring ..... 1.800 11% 11 11 oan 
561% 45 wae Spicer Mfg. Co........ 2,000 49% 48% 48 5% —- % 
145 121% 6 Stewart-Warner Speed. 13,200 145 143% 143% + bt} 
59 52% +e Stromberg Carburetor.. 1,100 59 57 57% gua 
96% 77 ° § Studebaker Co. ....... 102,200 96 % 94 95% + 1 
81% 76 ss Timken Roller Bear... 4.700 79% 18% 78% — % 
44% 41% 2.50 po a eee “Pe 1,600 43% 42% 42% — 1% 
55% 42 coes D. B. FOP. ce csnces 12,900 53% 51% 515% — % 
92% 81 ea SS 2 Peer 600 89% 87 87 — 1% 
49% 46 2 Westinghouse A. B. 700 46% 46% 46% ae 
48% 40% 1 White Motore ........ 6.500 46% 44% 45% — 
35 31 1.20 Willys-Overland ...... 19,800 31% 31 31 — % 
03 100 7 ° ee eaen an ee Oe 10 100 100 100 — % 
42% 38 ae Yellow Truck & Coach. 5,000 38% 38% 38% — %& 

NEW YORK CURB MARKET 1 500 Firestone ...248 247 247 — 2 
Net | 60 Ford Can ..665 651 652 — 8 
Sales High. Low. Close. Ch’ée. | 400 Pgh Pl Gl . 74% 74 74% 
1200 Aub Auto .138% 135% 138 + | 200 Raybestos .. 744% 74% T4%— % 
200 Bendix Corp.126 125 126 + 1%} 100 Rep MT ctf. 2 2 2+ & 
1200 Bohn Alum.120% 119% 119%— 1% 100 Seiberling . $9 59 59 — % 
200 Budd Mach. 52 52 62 —1 18200 Serv-el Inc . 17% 17 17 — 1% 
5100 Bullard MT. 48 45% 47%+ 1% 200 Sparks Wth.165 165 165 
2300C G Spring. 13% 12% 13%+ 1% 2700 Stutz Motor. 25 23% 234%+ MY 
5200 Checkercab.. 63% 62 62 + 1% 1700 Timk D Axl 32% 31% 32. — % 
19300 Cities Serv . 90% 89% 89'%— 1% 100 US Asbestos 485 485% 485%— % 
400 G6 Oe isce Oe 97% 98 300 Watson, JW 12 11% 12 + 5% 
409 Doehler DC. 37% 387% 37%— % 100 West Auto . 58 58 58 
3200-Durant Mot. 17% 17% 17%— %| 2600 Wire Wheel. 30% 29% 30%+ % 
700 Fageol Mot. 6% 6% 65% (The above tables show Wednesday’s au- 
| eee 16% 15% 15% tomotive stock movements, complete.) 




























